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ST. LOUIS READY FOR 
AMERICAN LIFE MEET 


Expect to Accommodate 700 Visi- 
tors Despite World 
Series’ Jam 


PLAN GOLF TOURNAMENT 


Mrs: Claris Adams Works Out Exten- 
sive and Interesting Entertainment 





Program for Ladies 


ST. LOUIS, Oct. 4.—With local ar- 
all St. 
prepared for what promises to be the 


rangements complete, Louis is 


greatest meeting in the American Life 
Convention’s 23 years history on Oct. 
8-12, 

Claris Adams, secretary and general 
counsel of the convention, and the mem- 
bers of the local committee on arrange- 
ments, have prepared to handle approxi- 
mately 700 visitors. Steps have been 
taken so that even the unprecedented 
competition of the world’s baseball 
championship between the New York 
Yankees and the St. Louis Cardinals will 
not interfere with hotel accommodations 
for delegates and their wives and other 
visitors to the American Life Conven- 
tion meeting. 

Legal Section Comes First 


Under the program worked out for 
the big insurance week the Legal Sec- 
ton of the convention will come first, 
holding its sessions on Oct. 8-9, while 
the Agency Section meeting on Oct. 
12 will bring the convention to a close. 

As usual the annual championship 
tournament of the American Life Con- 
vention Golf Club will be a feature of 
the meeting. The golf players will in- 
dulge in their favorite sport on Oct. 
s-9 and the prizes will be awarded at 
the annual golf dinner. James Fairlie, 
vice-president of the Abraham Lincoln 
Life of Springfield, Ill, is secretary ‘of 
the golf club. 

The social side of the big meeting has 
not been overlooked and Mrs. Claris 
Adams as head of the hostesses for the 
occasion has worked out a very interest- 
ing program for the entertainment of the 
Visiting ladies. 

On Oct. 8, there will be an automo- 
bile tour of the city. The following 
atternoon there will be a tea for the 
ladies and on Tuesday evening a din- 
ner followed by a_ theater party. 
W ednesday afternoon the committee has 
arranged a luncheon bridge and on 
Wednesday night there is to be a din- 
her-dance. 

he following afternoon there will be 
another automobile tour. Tea will be 
served at the Central States Life’s new 


home office building. Thursday eve- 
ning there will be another’ theater 
Party, 


Office Management Section 
The program for the Home Office 


Management Section Friday morning, 
~ct. 12, was announced this week as 
lollows: 





GERONTOLOGY IS NEW 
SCIENCE IN MEDICINE 


DEALS WITH OLD AGE STUDY 


Doctors at American Academy Session 
Declare Mortality Savings All 
Below Age 50 


NEW YORK, Oct. 4.—Changes in 
the professional conception of longevity 
were evident at the opening session of 
the American Academy of Medicine in 
New York this week, more than one of 
the speakers before this group pointing 
to the public misconception as to the 
supposed increase in the span of life. 
30th Dr. Louis I. Dublin, statistician of 


the Metropolitan Life, and President 
George E. Vincent of the Rockefeller 
Foundation stressed this in their talks, 


citing the old life span of 70 as almost 
in vogue today, one year having been 
added to this since 1840, instead of the 
many years commonly believed to have 
been added. The great saving in mor- 
tality is in younger ages and not at the 
older ages, so that actual longevity is 
practically unchanged. 

50 


No Extension After Age 


Dr. Dublin said that the’ reduction of 
mortality among the young has in- 
creased the average age of the commu- 
nity as a whole, but that there has been 
hardly any extension of life after age 
50—only one year since 1840. He said 
that this is due in large part to degen- 
erative diseases, which are largely the 
aftermath of the communicable diseases 
of younger ages, so that a mortality sav- 
ing in the latter may, in time, result in 
a saving at the older ages. Dr. Dublin 


pointed out that if more people took 
seriously the results of their medical 
examinations and took steps for im- 


provement, the ravages of disease could 
be greatly reduced. 


Science of “Gerontology” 


Dr. Vincent referred to the science of 
“gerontology,” which is merely the sci- 
ence of old age. He said that advances 
in medical science and sanitation have 
done much to improve the life span, but 
that thus far the bulk of the savings 
were under age 40 and particularly be- 
low age 5. This is because most effort 
has been directed towards infant mor- 
tality. He pointed to the need of work 
on old age mortality and said that 
gerontology is an important phase of 
medical work and one that may bring 
back into vogue the general practitioners 
who have largely given way to the ad- 
vance of specialists. The old fashioned 
family doctor is most able to be of 
service in caring for old age problems. 


“Standardization of Physical Condi- 
tions in the Home Office,” F. L. Rowland, 
manager personnel and planning, Lin- 
coln National Life. 

“T&e Greater Use 
chines,” H. C. Pennicke, 
ning and personnel, American 
Life. 

“Standardization of Paper and Forms,” 
H. F. Chadeayne, manager administration 
department, Missouri State Life. 
zOpen Forum—General Discussion. 


of Tabulating Ma- 
manager plan- 
Central 





BERTRAND J. PERRY IS | 
ELECTED PRESIDENT | 





HEADS MANAGEMENT BODY | 
—— 

| 

| 


Life Office Chiefs Hold Annual Con- 
vention in Chicago—Attendance, 
Interest Good | 


Bertrand J. Perry, vice-president of | 
the Massachusetts Mutual Life, was 
elected president of the Life Office 
Management Association at the organi- | 
zation’s meeting in Chicago the last | 
three days of last week. Mr. Perry has 
been active in the affairs of the associa- | 
tion and his elevation to the presidency 


was a unanimous expression of the | 
membership’s appreciation. The other | 
~> v* . | 
officers elected are: Vice-president, | 


Adolph A. Rydgren, vice-president and 
actuary of the Continental American 
Life; secretary, F. L. Rowland, manager 
of the personnel and planning depart- 
ment of the Lincoln National Life, re- 
elected; treasurer, Harry H. Allen, sec- 
retary of the Mutual Benefit Life. The 
following directors were chosen: Harry 
Moore, Pacific Mutual Life; Ben W. 
Lacy, Protective Life of Birmingham; 
William W. Russell, National Life of 
Vermont. 
Best Meeting So Far Held 


This year’s meeting of the associa- 
tion, which was organized in 1924, was 
the best it has held both in the matter 
of attendance and the matter of inter- 
est. The association is growing and the 
secretary's office is so crowded with re- 
quests for information and assistance 
that a salaried assistant secretary is, by 
action of the convention, to be engaged. | 
It is the intent of the organization that 
the assistant will be devel- | 


eventually 
oped into a full-time salaried representa- 
tive. 

| 


Membership Is Increased 
It was decided at the meeting that | 
cach member company hereafter shall | 


have a principal and an alternative rep- 
resentative in the organization. In any | 
year in which both are able to attend | 
the convention, the principal will rep- | 
resent his company. 
Seven companies were elected to | 
membership in the last association year. 
Only two companies—both of them 
small—resigned membership. It is the 
expectation of the ‘officers that the 
membership will have increased again 
before the next annual convention. 
Springfield 


Meet Next in 


an invitation tendered by B. J. Perry 
to hold the 1929 annual conference as 
guest of the Massachusetts Mutual Life 
in Springfield, Mass. 

The meeting of the newly elected di- 
rectors of the association was held | 
Friday evening. At that time an am- | 
bitious program was outlined for the 
activity of the organization during the | 

| 
| 
| 


The association unanimously accepted | 
| 


coming year. Several important stand- | 
ing committees were apointed to carry 
on the development work the associa- 
tion has entered upon during the com- 
ing year. 





REVIEW ADVERTISING 
PROBLEMS AT MEETING 


Heavy Program Keeps Conference 
Delegates Interested at Ses- 
sions in Washington 


DRAW LARGE ATTENDANCE 


Publicity Managers of All Classes of 
Insurance Companies Gather 
to Exchange Ideas 
NEW OFFICERS ELECTED 


President—C, KE. Rickerd, Standard Ac- 


cident. 

Vice-Presidents—W. W. Darrow, Home 
|} of New York, and E. A. Brock, Great 
West Life of Winnipeg. 

Secretary—George E. Crosby, Aetna 
Fire. 

Treasurer—Luther ‘BB. Little, Metro- 


politan Life. 

Executive Committee—Clifford Elvins, 
Imperial Life, chairman; John Hall 
Weoods, Great Northern Life; H. A. War- 
ner, Maryland Casualty; HB. N. Milla, 
Bankers Life of lowa; H. V. Chapman, 
Ohio Farmers, 


BY HOWARD J. 
WASHINGTON, Oct. 3. 
ing managers of more than 100 fire, life 


BURRIDGE 


Advertis- 


and casualty companies met here the 
first three days of this week for the 
sixth annual convention of the Insur 
| ance Advertising Conference. The con- 
| vention theme was “Telling and Sell- 
ing,” the agent and the public. Few 


organizations ever attempted or accom- 


plished more at a single convention, 
Chere was no letup in pace from Mon- 
day morning until midnight Tuesday 
During all of the two days there was 
a running fire of formal addresses, im 
promptu talks, round table discussions, 
group sessions and exchanges of experi- 
ence. The annual business meeting and 
election of offices took place Wednesday 
forenoon, 


Separate Group Meetings 


Each morning there was a _ general 
session equally interesting to all classes 
of members. In the afternoon it became 
a three-ring show with separate group 
meetings for fire, life and casualty mem- 
bers. If there is any criticism to be 
made of the affair it is that the program 
was overloaded, and that there was 
more going on than could be properly 
absorbed or handled, 

Members from virtually every section 
of the country except the Pacific coast, 
were on hand. The sessions were held 
on the roof of the Washington hotel 
overlooking the United States treasury. 
The corridors outside of the convention 
hall were lined with 48 individual dis- 
plays of the advertising material being 
used by member companies. 

This, one of the most youthful of in- 
surance organizations, has made giant 
strides forward in recent years. Most 


| of the companies having an advertising 


(CONTINUED ON PAGE 13) 
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LAFAYETTE LIFE AGENTS 
MEET AT HOME OFFICE 


—__—_—— 


HOLD THREE-DAY SESSIONS 





















































































Discuss Problems of the Business at 
Honor Club Meeting—Novel 
Entertainment Given 





Salesmen from the nine states in 
which the Lafayette, Life operates gath- 
ered in Lafayette, Ind., last week for a 
three-day homecoming and discussion of 
problems, fostered by the home office. 
The visiting agents were welcomed by 
officials and salesmen of the Lafayette 
office. Then followed a meeting of the 
“Dotted Line Club” with President W. 
K. Lambright of Canton, O., presiding. 
W. R. Smith, superintendent of agents, 
made several remarks on salesmanship. 

On the evening of the first day nearly 
120 guests were entertained at a banquet 
at which a playlet was given. 


Give Sales Playlet 


“Salesman’s Problems” was the title 
of the playlet. Miss Mildred Smith of 
Lafayette wrote and directed the play, 
which was in three scenes, and her pupils 
in dramatic art took the parts. The 
fundamental points of life insurance 
needs were developed, as were the mod- 
ern methods of sales presentation. 

The program the next morning in- 
cluded discussion of “Life Insurance and 
Its Uses” by Mr. Lambright; “Advan- 
tages I Found in the A. W. P. Club” by 
H. A. Groessbeck, of Durand, Mich.; 
“The Agency Spirit in Life Insurance 
Selling” by Ray Burns of Crawfords- 
ville, and “Salesmanship as I See It” by 
E. W. Jones of Flint, Mich. 

Talks were given on “The Use of 
Briefs in Life Insurance Selling” by C. 
T. Holmes, of Flint, Mich.; “Protect- 
ing Business Against Loss,” by C. W. 
Ebel, Lafayette, and “Why and How I 
Sell Long Time Endowments” by A. 
Deich, Danville, Ind. At the conclusion 
of these a question hour followed. 


Many Interesting Discussions 


The second evening’s program in- 
cluded an entertainment at the roof 
garden of a hotel with a minstrel show, 
given by the Lafayette office girls, and 
a dance. 

The third day’s program included a 
series of round table talks in the morn- 
ing, the first dealing with “Securing 
Prospects” by Rush Morton, Sheridan, 
with D. E. Smith, Covington, the leader 
of the discussion. T. R. Smith, of 
Lafayette talked on “The Approach and 
Presentation” with W. A. Stalmaker, of 
Louisville, Ky., leading the discussion. 
The last talk was on “Closing the Case” 
by W. J. Haney, Crawfordsville, with 
A. W. Bemis, Lincoln, Neb., having 
charge of the discussion, 

The last session in the afternoon was 
devoted to a talk on “Co-operation from 
Home Office” by W. W. Lane, secre- 
tary. Dr. E. L. Marshall, of Des Moines, 
Ta., actuary, then told of his part in the 
life insurance field. Concluding remarks 
= = conference ‘were made by Mr. 

mith, 





STATE LIFE OF INDIANAPOLIS 
HOLDS ANNUAL CONVENTION 





Delegates from 26 states, numbering 
250, attended the annual convention of 
the State Life of Indianapolis in Color- 
ado Springs, Colo., last week. Charles 
F. Coffin, first vice-president and gen- 
eral counsel, presided at the meetings. 
Among the speakers were Samuel J. 
Rosenblatt, Chicago, who with his three 
sons wrote more than $3,000,000 of in- 
surance; Arthur J. Hill, manager of 
California: Robert E. Sweeney, second 
vice-president, and George C. Dolf, Eu- 
reka, Cal., special agent, Each dele- 
gate took part in the “round robin” of 





sales plans and insurance service ideas. 








RECOMMEND DISSOLUTION 
OF NON-CAN COMMITTEE 


EXPERIENCE NOT SUFFICIENT 
All Companies Issuing Liability Benefits 
Should Combine in Compiling 
a Claim Table 





WHITE SULPHUR SPRINGS, W. 
VA., Oct. 3—The committee on blanks 
of the International Association of Cas- 
ualty and Surety Underwriters, in re- 
porting at the convention here this week, 
gave the findings of its sub-committee 
on non-cancellable accident and health 
insurance as follows: “During 1927 the 
sub-committee gave consideration to a 
proposed investigation of the claim ex- 
perience of accident and health com- 
panies under life indemnity claims. It 
was the thought of the sub-committee 
that the first step in investigating re- 
serve standards should be the compila- 
tion of a table which could be satisfac- 
torily used in valuing life indemnity 
claims. After taking the matter up with 
a number of representative companies 
the sub-committee discovered that ap- 
parently many of the companies have 
not kept their records in such shape as 
to give the desired information and in 
many cases the records of the early 
years have been destroyed. The sub- 
committee concluded that it was quite 
probable that the amount of experience 
available at the present time is not suffi- 
ciently large to give results which would 
be as dependable as was desired. The 
proposed investigation was therefore 
postponed for the time being. 


Hope for Better Records 


“The sub-committee hopes that the 
companies will keep their records so 
arranged that they can in future give 
the data necessary for the compilation 
of a table to cover experience on life 
indemnity claims. 

“As a result of our investigation of 
this subject we agreed upon the follow- 
ing points: (1) It is suggested that since 
there is a close relationship between the 
claim experience developed from the ex- 
perience under life indemnity claims in 
connection with commercial business 
and the experience developed under total 
and permanent disability benefits issued 
in connection with life insurance policies, 
our investigation would be of much 
value to the life insurance companies 
issuing disability benefits. It is our 
opinion, therefore, that it would be much 
more satisfactory to attempt to bring 
about the compilation of a claim table 
from experience on the total and perma- 
nent disability benefits and that this 
table might properly be compiled by a 
committee of companies writing total 
and permanent disability benefits in con- 
nection with life insurance policies. 


Discontinue Writing Policies 


“(2) It is important to note that since 
our investigation began most companies 
have discontinued writing policies which 
provide life indemnity benefits. The 
most usual limit now being issued is five 
years and large numbers of policies are 
being issued with various limits. As a 
result of our consideration of this sub- 
ject we are of the opinion that very little 
could be accomplished in the next few 
years by the sub-committee and recom- 
mend that the committee be discharged.” 


October Policyholders’ Month 


Hillsman Taylor, president of the Mis- 
souri State Life, has designated Octo- 
ber as “policyholders’ month” for that 
company. 

It is planned that during this period 
every Missouri State Life policyholder, 
including holders of the International 
Life reinsured policies, shall be called 
upon by a company representative who 
will give his thoughtful attention to any 
insurance problem the policyholder may 
wish to present. 








SPAULDING AGENTS IN 
ANNUAL CONVENTION 





SPEAKERS ARE NUMEROUS 





Talent from Agency and Outside Con- 
tributes to Educational Value 
of Program 





Several “big-timers” from outside the 
agency and much good agency talent 
contributed to the program of the an- 
nual meeting of the Robert E. Spauld- 
ing general agency of the Mutual Life 
of New York in Chicago this week. 
Gifford T. Vermillion, the company’s 
general agent in Milwaukee, gave his 
splendid address bearing the cryptic title 
“5x5x50,” Jules Girardin of the Phoe- 
nix Mutual Life, dean of Chicago life 
underwriters, made a historical review 
of the business, C. L. Coyner, northern 
Illinois general agent of the Mutual 
Life, told of the problems of the coun- 
try territory, and Charles R. Holden, 
vice-president of the Union Trust Com- 
pany of Chicago, spoke on trust com- 
pany and life agent cooperation. <A 
banquet, accompanied by entertainment, 
was held in the evening. 

Mr. Spaulding opened the meeting 
with a brief address in which he re- 
viewed the progress of his agency. His 
agency has paid for more than $7,500,000 
so far this year. 


Country Agent Is Problem 


Mr. Coyner followed. He said the 
country agent’s affairs are complicated 
by the fact that he does not work out 
of a central office as does a city agent, 
by the fact that he must do much of his 
business with the general agency by 
mail, and by the facts that medical 
services cannot always be had on short 
notice and inspection company reports 
often are dtlayed by time and distance. 

Agents Hexton, Simmons, Ward, 
Smith, Darr, Norris, Davis and Rey- 
nolds contributed sales demonstrations 
that really demonstrated and agents 
Staemmler, Fellheimer, Hammond, 
Becker, Main and Middlesworth made 
brief talks on “Arguments I Have 
Used.” Mark Law had for his topic, 
“On the Firing Line.” 

In his address Mr. Girardin, after re- 
counting the evolution of the life agent 
and the life insurance business, closed 
with the statement that the life agent 
of the future must be a professional man 
in the full sense of the term, an ad- 
visor on insurance. 


Holden Scores Wrong Practices 


“There is nothing more vicious than 
the trust company that tries to sell in- 
surance of any kind for a profit,” said 
Mr. Holden, who is one of Chicago’s 
leading trust men. He told the agents 
they are, on the other hand, selling life 
insurance, not trusts. The life field and 
the trust field both are highly spe- 
cialized and it is rarely that any man 
can work with equal success in both 
fields, 

Mr. -Vermillion’s thesis was that the 
agent who will make five interviews a 
day five days a week for 50 weeks of 
the year will inevitably become a suc- 
cess in the insurance business. He said 
that one cannot use organized effort 
without obtaining results, and that fre- 
quency of effort in large part deter- 
mines the value of the result of any 
endeavor. Throughout his address he 
stressed the psychological principle 
that number and frequency of trials de- 
termine ihe result of the trials. There- 
fore, he concluded, the agent who sees 
enough people frequently enough will 
be the agent who will rise in the ranks 
of producers. e 


Every American schoolboy is taught 
that “Eternal Vigilance Is the Price of 
Liberty.” Every life insurance man 
must learn that Eternal Activity Is the 
Price of Success. 





PHOENIX MUTUAL SURVEYS 
LAPSED LIFE INSURANCE 


WOMEN ARE MOST PERSISTENT 





Policyholders Designating Immediate 
Family as Beneficiary Show Fewer 
Cancellations—Other Figures Given 





Women hold on more persistently to 
the life insurance protection placed on 
their own lives than do men, according 
to a survey of lapsed life insurance, 
made by the Phoenix Mutual Life of 
Hartford on its policies, written during 
the year 1925 and dropped by the end 
of 1927. 

This survey, a part of the periodical 
study of the insurance buyer, for some 
years made by the Phoenix Mutual, 
shows that while there were about 10 
times as many men buyers as women in 
1925 and, while the men had bought an 
average of $3,532 (more than twice as 
much as the women’s average of $1,720), 
by the end of 1927 the men had de- 
veloped a lapse ratio one-third greater 
than the women. 


Family Beneficiaries Best 


found that policy- 
holders who name members of their 
immediate family as beneficiary—and 
about nine out of 10 do so—make fewer 
cancellations than do others; at that, 
however, 18% percent of the insurance 
so written in 1925 had been lapsed by 
the end of 1927. Where beneficiaries 
were of other types, the lapse ratio 
was as follows: business, 21 percent of 
the total amount so payable; estate, 20 
percent; miscellaneous, including poli- 
cies left to aunts, cousins, fraternities, 
lodges, etc., 27 percent. The foregoing 
figures are not abnormally high; on the 
contrary, the Phoenix Mutual lapse ra- 
tio for some years has been consistently 
lower than the country-wide average for 
all companies. 


Grave Menace to Protection 


It further was 


“The surrender of partially-matured 
life insurance policies is a grave menace 
to plans for family protection and old 
age security, but, more than that, it is 
a flagrant economic waste,” declared 
Winslow Russell, vice-president of the 
company, in discussing the facts dis- 
closed. 

“There is a mistaken notion,” said 
he, “that the mortality of human life is 
the only item entering into the cost ol 
life insurance protection. Actually, the 
high mortality in men’s financial plans 
lays a very real burden upon such costs. 
No man should drop his protection in 
any good life insurance company with- 
out the most compelling of reasons nor 
without first securing the best of dis- 
interested advice.” 


Crown Life Acquires Building Site 


Another Toronto life company which 
is providing for more office space is the 
Crown Life. C. W. Somers, vice-presi- 
dent, announces that it has purchased 
the Canadian National Express building 
at 55-57 Yonge street , for approximate- 
ly $140,000. This adjoins the Crowa 
Life’s present building of six stories, 
which is L-shaped, and the company 
intends to remove the three-story struc 
ture now on it, and to erect one of six 
stories, which will conform to its pres 
ent building, and complete the rectan- 
gle. The Crown Life building was 
erected over 60 years ago, but is still 
in good condition. 


Central States in New Home 


The Central States Life is now in its 
new home office building at 3663 Lin- 
dell boulevard, St. Louis. The building 
was formerly the home of the St. Louis 
club and was internationally know?. 
The interior of the building was com- 
pletely rebuilt so as to provide four i1- 
stead of three stories as formerly. 
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STEPS TO BE TAKEN 
TO CURB “OUTLAWS” 





Want 
Further Legislation on Author- 


Insurance Commissioners 


ized Companies 


WILL HAVE A MODEL BILL 


Commissioner Freedy of Wisconsin 
Presented a Very Comprehensive 


Paper on This Subject 


Insurance Commissioners 
Rapid City, S. D., 
of the main subjects up for discussion 


At the 


Convention at one 


was unauthorized insurance. Commis- 


sioner M. A. 


most 


Freedy of Wisconsin pre- 


sented a valuable paper on this 


This paper brought up to date 
what the 
and done by it in times past regarding 


subject. 
had been said in convention 
Commissioner Freedy had 
to the 
commissioners ascertaining what laws 
they had protecting residents in case of 
unauthorized insurance. The paper was 
regarded as one of the most useful in 
the convention. 


Ww. EB. 


this subject. 


sent out a questionnaire other 


Capt. White's Comment 


In the discussion that followed Capt. 
W. E. White of West Virginia called 
attention to the fact that West Virginia 
had a statute prohibiting its own com- 
panies from operating in any other state 
unless they were licensed. Captain 
White said that unless the states co- 
operated in this matter and ceased to 
protect their own companies it would 
be impossible to accomplish very much. 
Commissioner Porter of Montana said 
that his state was overrun by companies 
that were licensed in their home states 
but did not seek a license in Montana. 
He stated that he resorted to publicity 
warning people against doing business 
with these companies. Captain White 
said that West Virginia will cancel the 
heense any company if it writes in 
any other state without having a license. 


‘ 
or 


Report of the Committee 


Commissioner Clark of Vermont, 
chairman of the committee on unauthor- 
ized insurance, called attention to the 
fact that the Capitol Life of Denver had 
written group insurance for the Fed- 


— 
a 


CHARLES 
California, President 


R. DETRICK 


LIFE INSURANCE EDITION 


MEASURES TO PROTECT 
AGAINST SPECULATORS’ 


WOULD AMEND CANADA LAWS 


Copies Sent Out 
Superintendent Finlayson for Com- 


| 
| 
| 
| 


to Companies by 


ment and Suggestions 


OTTAWA, ONT., Oct. 4—Two 
| amendments to the Canadian law af- 
fecting life insurance companies have 
been proposed in order to protect the 
companies against speculators in life in- 
surance companies’ stock. The meas- 
ures are prompted by the prominence 
given to insurance shares in recent mar- 
ket activities. 

One amendment authorizes stock life 
insurance companies to go on a mutual 
basis by retiring the capital stock at 
such price as may be approved by the 
shareholders and policyholders, at an 
annual general meeting of the com- 
panies. 


Heavy Voting Power Provided 





The other would allow any stock life 
insurance company to increase its capi- 
| tal in any amount, but the total capita) 
‘not to exceed double the present amount 
) outstanding, and providing that 90 per- 
cent of the increase shall be alloted to 
the policyholders’ directors as trustees 
for the policyholders. The subscription 


price of the new shares alloted to the 
policyholders’ directors would be paid 
out of the policyholders’ surplus. This 


would throw a heavy voting power into | 


the hands of the policyholders’ direc- 
tors. The increase in capital would not 
be effective until approved by the treas- 
ury board of the Canadian government. 

Copies of the proposed amendments 
| have been sent out to the Canadian 
companies by Superintendent Finlay- 
son with an invitation for comment 

In an address to the Life Under- 
writers Association of Montreal, G. D. 
Finlayson, superintendent of 
tor Canada, declared that the 
of the government was against 
gers of life insurance companies. 


attitude 
mer- 


eral Postal Employes Association but 
had transferred this franchise to the In- 
ternational Life. He regarded this as 
unfair competition. The company had 
not been licensed in many states but 
wrote this insurance anyhow. The re- 
port of the committee which was 
adopted is as follows: 

Whereas, The writing of insurance 





by a company in a state where it is not 








JAMES A. BEHA, 
New York, First Vice-President 





insurance | 


LOCKWOOD PROMOTED TO 
HOME OFFICE POSITION 


GUARDIAN MAKES CHANGES 


Spencer S. Dodd Succeeds Boston 
Manager Who Becomes Assistant 
Superintendent of Agencies 


President Carl Heye of the Guardian 


Life announces that Joseph E. Lock- 
wood, manager of the Boston agency, 
has been appointed assistant superin- 


tendent of agencies. 


Immediately after graduation from 
the University of Pennsylvania Mr. 
Lockwood entered the lite insurance 
business with the Frovident, in New 
York City. In 1922 he became agency 
supervisor for that company at Cleve- 
land, and in 1923 was made general 
agent in Kansas City. When the Guar- 
dian, carrying out its expansion pro- 
gram, entered Massachusetts in 1926, 


Mr. Lockwood was selected as manager 
at Boston. 


Mr. Lockwood, in his new position, 
will particularly have charge of the 
New England development for the com- 
pany. Extensive plans covering a five- 
year program have been made and 


representation will be rapidly 
in tmis territory. 

Mr. Lockwood 
announces the 


Dodd 


Guardian 
increased 
lo 


the 


,oOston 
appoint- 
manager. 


succeed at 
Guardian 
ment ot Spencer >. 
Mr. Dodd has been an active member 
the Boston Life Underwriters Asso- 
ciation and enjoys a broad acquaintance. 


as 


ot 


| 


| 


' 








DETRICK NEW HEAD 
OF THE CONVENTION 


Insurance Commissioners Organi- 
zation Elects California Official 
as Their President 


MEET NEXT IN NEW YORK 


Much Praise Is Accorded A. S. Cald- 
well Who Retired as the Asso- 
ciation’s Chief Executive 


NEW OFFICERS ELECTED 

President—Chariles KR. 
fornia. 

First Vice-President—James 
New York, 

Second Vice-President — Howard Pp. 
Dunham, Connecticut. 

Seceretary-Treasurer — Joseph 
Virginia, 

Chairman 
Yenter, Iowa, 

Members Executive Committee——8, A, 
Olsness, North Dakota; John EF. Sullivan, 
New Hampshire; C. C. W yseong, Indiana; 


Detrick, Cali- 


4. Beha, 


Executive Committee—Ray 


| R. B. Cousins, Texas; W. C. Safford, Ohio 


Don (©. Lewis, South Dakota, 


| at 


He has spent 10 years in this field as a 
successful agent, supervisor and general 
agent. 

With the appointment of Mr. Dodd 
as agency head a new and larger suite 
of offices will be opened at Boston in 
the Chamber of Commerce building. | 
Progressive plans have been made for 


development of a large full-time organi- 


zation. Service for brokers and life 
agents placing surplus lines will have 
Mr. Dodd's personal attention for the 
present and a special department will 


be developed for this purpose. 


constitutes a violation of the 
laws and is unfair competition for the 
licensed companies and at the same 
time makes it possible to deprive 
sured in such unauthorized territory 
indemnity for sustained; 
Whereas, It within the power of 
the of domicile of such offending 
company to enact laws prohibiting this 
(CONTINUED ON PAGE 24) 


authorized 


as- 
of 
losses 
lies 


tate 


HOWARD P. DUNHAM 
Connecticut, Second Vice-President 





The 


ance 


National 
Commissioners 
Rapid City, S. 
week 


Detrick, California, president, 


Convention of Insur 


closed its meeting 
D., Friday afternoon 
Charles R. 
Mr. De- 


trick had served as first vice-president. 


Howard P. 


ot last by electing 


Dunham of Connecticut put 


Mr. Detrick in nomination and Com- 
missioner Wysong of Indiana moved 
that the vote be made unanimous. Com- 


missioner Neifert of Idaho put Mr. Beha 
in nomination and Mr 
sented the name of Mr. Dunham for 
second vice-president. Commissioner 
Fishback of Washington nominated Col. 
Joseph Button to succeed himself as 
secretary. Commissioner A, S. Caldwell 
of Tennessee, who retired from office 
after serving for two years, received 
many expressions of praise and grati- 
tude for the work of his administration. 
Mr. Caldwell made a particularly strong 
president and dispatched business with- 
out delay. 
Wells Bade Associates Adieu 


Commissioner George W. Wells of 
Minnesota, who has been in office for 
six and a half years, bade adieu to his 


Wysong pre- 


NEW OFFICERS OF THE INSURANCE COMMISSIONERS CONVENTION 


JOSEPH BUTTON, 
Virginia, Secretary 
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WANTED! 


Branch Managers 


for CHICAGO, 
MINNEAPOLIS 
and DETROIT 


By a long established and fast growing 
Legal Reserve Life Insurance Company 
now having $100,000,000.00 of insur- 
ance in force and writing all types of 
life, accident and health insurance. 


An outstanding man is wanted for each 
one of these branch offices—a man who. 
has a record of successful experience 
and who can produce the volume of 
business that we expect from this splen- 
did territory. 


Unusual opportunities for men who are 
big enough for the job. 


Write, giving full particulars as to past 
experience. Correspondence will be re- 
garded as confidential. Address: 


G-72 


NATIONAL UNDERWRITER 


INSURANCE EXCHANGE 
CHICAGO 

















HOME LIFE INSURANCE COMPANY 


OF AMERICA 
Incorporated 1899 


PROTECTS THE ENTIRE FAMILY 
POLICIES ARE ISSUED FROM BIRTH TO SIXTY YEARS NEXT BIRTHDAY 


Home Life Agents ‘are satisfied 


A Home Life Contract brings prosperity and progress 
= os 


a Home Life policyholders are satisfied 
A Home Life policy brings peace of mind to the man 
who loves his family 
INDEPENDENCE SQUARE PHILADELPHIA, PENNA. 














associates, as he will be leaving his of- 
fice the middle of the month to take up 
his new position as secretary of the 
Northwestern National Life of Minne- 
apolis. He introduced Garfield Brown 
of St. Paul, his successor. Mr. Caldwell, 
in a very gracious way, spoke his fare- 
well as president. Lee J. Wolfe of New 
York had a few words for the outsiders 
in behalf of Commissioner Don C. 
Lewis of South Dakota, the official host 
of the convention. It was decided to 
hold the winter meeting at the Hotel 
Astor, New York, Dec. 10-12. Capt. W. 
R. Baker of Kansas expressed the grati- 
tude of the convention to Commissioner 
Caldwell for his splendid service. 


Lewis Was the Hero 


Commissioner Lewis of South Da- 
kota was the hero of the occasion, owing 
to the elaborate and hospitable enter- 
tainment that was carried out under his 
direction. Many people went to the 
Black Hills for the first time and were 
not prepared for the great scenic beauty 
of that region. It was a unique con- 
vention in many ways because of the 
setting. The party alighting from the 
special train was greeted by cowboys 
shooting. The delegation marched up 
to the hotel behind the band and there 
found a body of Sioux Indians awaiting 
their arrival. The Indians performed 
dancing stunts on numerous occasions. 
On Monday afternoon the men of the 
convention were taken up the Rapid 
Creek canyon for the Pamunkey cere- 
monial where the Indians again made 
an impressive background. 

The next day all hands were taken 
to Spearfish, north of Rapid City, where 
there is a large trout hatchery. Here a 
trout fry was held in the park. A train 
boarded at Spearfish, which ran 


was 
down the canyon to Aztec. Here the 
party boarded automobiles and were 
taken to Lead, where they disembarked 
and went to the famous Homestake 
mine, the largest gold mine in the 
world. They traveled down to Dead- 
wood, the old home of “Deadwood 


Dick” and “Wild Bill.” The next day 
the party was taken to the southern 
section of the Black Hills up to Sylvan 
Lake. In this section is the most im- 
pressive scenery. After the buffalo din- 
ner at Sylvan Lake most of the party 
then went to the Custer Game Lodge, 
where President Coolidge held forth, 
for an elk dinner. Unfortunately the 
sudden death of Commissioner Luning 
of Florida at the lake left a pall over 
the entire assemblage which interfered 
with the festivities thereafter. The spe- 
cial train was to have left Rapid City 
on Friday evening, but owing to Com- 
missioner Luning’s death it was decided 
to return Thursday evening. On Thurs- 
day afternoon, while the commissioners 
were in session, a number of the out- 
siders went to Ranch S, where a rodeo 
was put on in true wild west style. 
This was about seven miles from Rapid 
City. 
Detrick Acknowledged His Mistake 


When the commissioners arrived at 
Rapid City there was some question as 
to whether there would be opposition 
to Commissioner Detrick’s candidacy 
for the presidency. At the close of 
Thursday morning’s session Mr. Detrick 
gave some history of the International 
Life examination and his participation 
in it. He stated that at the New York 
meeting last December he had precipi- 
tated publicity on account of what he 
felt was a vexatious delay on the part of 
the Missouri department in making ex- 
amination of some St. Louis companies. 
He acknowledged that he had made a 
mistake, stating that he should have 
taken this matter up with the commis- 
sioners in executive session, thus avoid- 
ing the widespread publicity and the 
criticism of himself personally. The 
commissioners felt that Mr. Detrick had 
done a very manly act in acknowledging 


that he had made a mistake at New 
York. 
The outcome of the International 


Life, however, seemed to vindicate his 


October 5, 1928 





of courage, very conscientious and has 
attended all the meetings of the com- 
missioners, going a long way to do so, 
It is understood that Commissioner De. 
trick will retire from office in March, 
The report is that Superintendent Beha 
of New York is to retire at the end oj 
this year. If this be the case, Commis. 
sioner Dunham of Connecticut, the sec- 
ond vice-president, will soon be hoisted 
into the presidency of the organization 
Uniform Agency Applications 


Commissioner Dunham of Connecti- 
cut, as chairman of the committee on 
uniform agency application blanks, rec- 
ommended that there be no change jn 
the procedure that would entail addi- 
tional expense. He advocated that the 
insurance companies be billed monthh 
for licenses. The committee recom- 
mended that one application be used 
when an agent is licensed and that re- 
newal will not call for the full informa- 
tion of the original. The committee als 
recommended that superfluous informa 
tion be eliminated from the oonn 
blanks. It also recommended that stat- 
utes requiring copies of agency licenses 
be filed in counties where the agent is 
represented be repealed. Commissioner 
Dunham said that the committee recog- 
nized the need for simplicity and stand- 
ardization in agency licenses. He felt 
that the demand for advance payment: 
should be continued. While some oi 
these recommendations conflict with 
laws in some states, it is thought that 
the commissioners can conform to most 
of them. 

Resolutions Adopted 
among 
which 


resolutions committee 
in the following 


The 
others brought 
were adopted: 

While not a member of our 


organiza- 


tion, yet Col. Charles Dobbs, editor-in- 
chief of the “Insurance Field,” attended 
our meetings faithfully in his  profes- 
sional capacity for many years, being 


last present at our meeting in June of 
this year. We deplore his death, and 
desire to express our sympathy to his 
family and business associates. Col 
Dobbs was an intelligent, accurate and 
painstaking interpreter of our delibera- 
tions. He possessed high moral and 
physical courage, was a _ conscientious 
writer, and a loyal friend of us all. 
Whereas, the 59th Annual Convention 
of Insurance Commissioners has bee? 
entertained by the people of South Da- 
kota with automobile trips of wonderfu! 
scenic beauty, with a trout fry, a buffalo 
lunch, an elk dinner, a magnificent ban- 
quet, and other forms of entertainment 
and 
Whereas, the Hotel Alex Johnson at 
Rapid City, the headquarters of the con- 
vention, has given us the best of facill- 
ties for holding our meetings, and fur- 
nished accommodations for us; and 
Whereas, the Chicago & North Wester 
Railway has done everything possible 
for our convenience and comfort, includ- 
ing the running of a luxurious special 
train from Chicago; now, therefore, be * 
Resolved, that we hereby give our 
hearty thanks to the insurance comm!s 
sioner of South Dakota, Don C. Lewis, 
and the large committee working so sut- 
cessfully with him, and to the manage 
ment of the Hotel Alex Johnson, and 
the Chicago & North Western Railway 
for all of these numerous courtesies. 


Resolution Commending Monk 


Whereas, Wesley E. Monk has felt 
obliged to tender his resignation as it 
surance commissioner of Massachusets 
and ; 
Whereas, we, his fellow commissione™ 
are well acquainted with his fine recor’ 
as insurance commissioner of that state 
and 

Whereas, we know of the unselfish and 
most valuable service he has rendered 
to this convention and thereby not 0D! 
to the citizens of his own commonwe ait) 
but also to those of the several state 
and 

Whereas, we deplore any political i" 
terference with the acts and ruli ny 
any insurance commissioner in the Pe? 
formance of his sworn duties: + Mt 
therefore, 

Resolved, that we hereby express 0 
sincere regret in the loss of this our ds 
tinguished member to this convention 
and extend our most cordial good wishes 
for his future success, and our ent 

















statements in New York. He is a man 





confidence in him, 
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PAINTS GLOWING PICTURE 


One of the important items stressed 
by James P. Graham, Jr., Brooklyn gen- 
eral agent of the Aetna Life, in selling 
the life insurance business to prospective 
agents is the opportunity to blend busi- 
ness and social service. Speaking on 
this subject before the company’s man- 


FROM NEW YORK | 


| By C. C. NASH, JR. 
=(Nash of the National)— ————— 


agerial conference at Quebec, Mr. Gra- | 


ham said: 
“Can a man be happy to become a 
money-maker only? I do not think so. 


— =) 


LIFE INSURANCE EDITION 











he has been there, the 1928 total prom- 
ising to be over four times the first 





year business. Mr. Hoy is a former 
aviator and is accustomed to flying high, 
so that he is advancing rapidly with 
this office. Prior to 1919 he was a pilot, 
being the first pilot to fly across the 
Rocky Mountains in a small American 
training machine. He was interested in 
commercial aviation and active in its 
early development. In 1919, when 23 


| years old, he was interested in taking | 


lf he enters the life insurance business, | 


he becomes an instrument for good. 
His very stock in trade is a certificate 
of helpfulness, a sanctuary from worry, 
a guarantee of decent opportunity for 


those in distress. When you consider 
that the majority of widows in this | 
country are in hard straits, that thou- | 


sands of children must give up school 
and go to work as a result, that most 
old men are dependent, and that many 
more are disabled and cannot earn, we 
realize that there is still a lot to be done 
in alleviating these hardships. Life in- 
surance properly applied can do more 
to remedy these ills than any plan in 
existence today. 

“Because of human apathy toward to- 
morrow’s cares, the life insurancg man 
must develop the spirit of the crusader, 
the urge to inspire unselfish action in- 
stead of thoughtless complacency. The 
life insurance man, then, has a 
opportunity to render a special service 
of humane economics, a service built 
upon thoughtfulness of others and love 
of home. Every separate act applied 
to such a task will bring to the man of 
vision a sense of gratification and will 
give to his soul a depth of satisfaction 
in the knowledge that his life work has 
been of great benefit to others. This 
is the essence of true service, the per- 
formance of labor for the benefit of an- 
other—and no calling could have a 
worthier motive.” 

. + 2 
WATCH AVIATION RISKS 


great 


Much attention is being given to avia- 


tion insurance these days and practically 
every life office is considering some re- 
finement or liberalization of its present 
rules in this regard. The entire ques- 
tion, however, is in somewhat of a state 
of flux, as one of the prominent com- 
pany officials stated last week. This 
othcial said, “The difficulty in the pres- 
ent instance of aviation risks is that so 
many companies’ ideas are in a state of 
flux. As a result, they have not pub- 
lished their rules and are treating most 
or the cases on their merits. It may 
Surprise you to learn that a statement 
ot our practice, for use at this office, 
covers nearly four closely typewritten 


pages. As you are aware, there are so 
many different types of aviators, so 
many schools, colleges and factories 
where instruction is granted, and so 


many different types of men using aero- 
planes for business or pleasure.” As 
he further said, his company has only 
recently revised its rules for acceptance 
and yet it already has under considera- 
“on a revision and amplification of these 
rules, which will doubtless be given out 
very soon. This same experience is gen- 
erally borne out. Experience changes 
almost overnight and company practice 
must follow. The unprecedented devel- 
“pment of this new type of transporta- 
“on is causing the life companies much 
anxiety and especially so, for, despite 
their underwrting rules, they are en- 
countering it through standing policies, 


~ Passing of the incontestible period 
ringing all business under the new 
hazard. 

* os * 


HOW'S PROGRESS RAPID 


Pager C. Hoy, manager for the Sun 
mao ine Canada at Newark, N. ca 
whee ree progress in the de- 
his be of his office, having doubled 

sinéss in each of the four years 





up a rate book and joined the office of 
the Sun Life as an agent at Vancouver, 
B. C. After five years of successful 
selling there, he was named manager of 
the new office at Newark for the com- 
pany, then being only 28 years old. At | 
that time there was only $75,000 in force | 
in Newark territory. In 1925, he closed | 
his first year with $1,000,000 paid busi- | 
His second year he paid for $1,- | 
700,000. In the third year he paid for 
$2,500,000 and this year he expects to 
finish the year with $4,000,000. He has | 
already passed the $3,000,000 mark. This 
is largely the result of full-time agency 
work, over 70 percent of his business 


ress. 


| 





coming from full-time men in his organ- 
ization. This is being built rapidly and 


he expects to qualify 15 men for the | 


company’s 1929 “Macauly Club,” which | 


is the leading producers’ organization of | 
| at least three $1,000,000 producers in this 


his company. The average premium in 
his agency is $35 per $1,000, showing a 
premium income which is above the 
average. Among his agency force is one 
half million producer whom he has de- 
veloped, Harry Watts of Westfield, N. 
J., having stepped into that pace. Mr. 
Hoy has made rapid progress in this 
new field and has one of the most ag- 
gressive of the Newark offices. 
2 ¢ 8 
KEFFER TELLS OF PLAN 

R. H. Keffer, New York general agent 
for the Aetna Life, speaking before his 
company’s managerial conference at 
Quebec recently, told of his unique 
salaried agent plan and its success thus 
far. Mr. Keffer said he had always seen 
some value in paying advances, to entice 
the proper type of men into the business. 
He had done this without while a 
general agent at Scranton, Pa. On com- 
ing to New York, he desired to seriously 
test this plan and this year started a 
unit of salaried agents in his office. He 
sought men of high caliber and did not 
hesitate to pay $400 monthly where he 
felt the man would prove worthy, even 
though new to the life business. Nine 


loss 





7 


men were secured and the results have 
seemed to prove the idea worth-while, 
though it is still early to judge, being 
only six months since first launched. 
Mr. Keffer is confident that he will have 


group this year, which would certainly 
justify any initial outlay and be an in- 
expensive way of creating an agency 
organization of such quality. 

One essential set up by Mr. Keffer is 
that all these salaried men must submit 
to the closest of office regulations and 
agency management. They must report 
at the office at 8:30 sharp each morning, 


hold a conference at 8:45 and be on 
the street for the working day. rhe 
first thing in the morning, each man 
must have 15 prospects for the day, to 
call on as many as time permits. Re- 
ports and close supervision are neces- 


sary and agency management is intensi- 
fied here. 

The results are not yet available, but 
Mr. Keffer gave detailed figures for the 


first four months, showing 9,867 calls 
and 5,027 interviews made by the nine 
men in the 102 working days. Average 
number of calls per day was 96.75 for 


the group and 10.75 for the men indi 
vidually. Interviews averaged 49 for 
the group and 5.4 for the individual 
Total business written was $1,803,450, 
an average of $17,650 per day, in spite 
of its being the first four months of the 
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Ask Him Another! 
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Clarence 
Agents, 


Randall, 
is the Franklin 


experiment in 


others. 


Springfield, Illinois 


Superintendent 
fieldmen’s encyclo- 
pedia and guide. He goes from one agency to 
another conduct 
“an 


ing group meetings which he 
agency 
Franklin agents refuse to call them “an experi- 
They have found that Randall's sell- 
ing methods and practical business instructions 
are an active aid to production, which is the 


acid test of any Home Office Help. 


Mr. Randall won his spurs as a personal 
producer for The Franklin, he organized a 
successful agency under adverse conditions; 
he understands agency problems because he 
has met them on the firing line; and he has the 
knack of imparting his knowledge and. experi- 


Clarence Randall is that part of Franklin 
“Home Office Help” which keeps in constant 
and practical contact with the men in their 
own territories. 


The Franklin Life Insurance Company 


of 


schools.” 
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Dynamic Detroit Life 





Old enough to have established itself 
firmly among the most progressive life insur- | 
ance organizations; yet young enough to 
maintain a personal interest in each of its 


agency men. 


These facts mean mucn vo you if you con- 
template entering the profession of life insur- 
ance salesmanship or if you are seeking a new 
opportunity. 


Desirable territories available in the State 
of Michigan. 


DETROIT LIFE 
INSURANCE COMPANY 


“The Company of Service’’ 
M. E. O’Brien, President 


2210 Park Avenue 





Detroit, Mich. 






























Larger Earnings 


The average size policy sold by our field 
men on Fidelity’s New Low Rate Life Plan 
is almost three times as great as the average 
under all plans for 1927. 

In addition to easier selling and greater 
volume, the New Low Rate Life Policy has 
given greater earning power to Fidelity 
agents. Attractive rates, so essential to the 
modern insurance program, are responsible. 

Issued only to preferred risks, ages 20 to 
60, in amounts of not less than $5,000. At 
age 35. the premium for $10,000 is $226.50, 
with a first year dividend (1928 scale) of 
$29.50; net cost $197.00. Think it over. 

Permanent Total Disability and Double 
Indemnity Benefits are issued in connection 
with this plan. 

Agency connections available in forty 
States—on a live-and-let-live contract. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY 
Philadelphia 
Walter LeMar Talbot, President 
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plan and the first contact with life in- 


surance for most of the men. 
a 


SET THRIFT WEEK PLANS 


Life insurance is fortunate in its posi- 
tion in National Thrift Week this year, 
the announcement this week from 
Adolph Lewisohn, chairman of the Na- 
tional Thrift Committee of the Y. M. 
C. A., pointing to the important part 
this business will play in the annual 
observance of this program. Life Insur- 
ance Day of Thrift Week will follow 
two of the most important days, Na- 
tional Thrift Day and National Budget 
Day, so that it will have wide interest 
stimulated in the idea before its special 
observance. Also, the first month of the 
vear is to be Life Insurance Month, so 
that it will at once launch the month’s 
campaign, with full interest aroused. 
Thrift Week will begin on Benjamin 
Franklin’s birthday, Jan. 17 and Life 
Insurance Day will be Saturday, Jan. 
19. This will be a big week for many 
in the business, as it is linked up with 
intensive business campaigns by many. 
The national publicity work will help 
this and this publicity will be backed 
by the National Association of Life 
Underwriters, the Association of Life 
Insurance Presidents and the American 
Life Convention, bringing both compartiy 
and field forces solidly back of the 
movement. It is also of interest to note 
that life insurance has a preeminent po- 
sition on the financial creed of Thrift 
Week, for it is the first purchase item 
on the list. It follows such items as 
“work and earn, make a budget, record 
expenditures and have a bank account,” 
but it precedes all other items which 
call for expenditures of money in the 


thrift program. 
x £ 
BUYS MORE PROPERTY 


Extensive properties have been added 
to the holdings of the Metropolitan Life 
in its home office blocks, giving the 
company two entire city blocks, with 
the exceptions of three small parcels in 
the northerly block. Several new pur- 
chases have been made, the largest being 
the 19-story building at 334 Fourth ave- 
nue, on the southwest corner of Fourth 
and 25th streets. The three parcels yet 
in other hands are the 12-story Pullman 
building at 17 Madison avenue, owned 
by Dorothy Stone, the actress, the ad- 
joining 14-story building owned by John 
Dunlop’s Sons, and the four-story build- 
ing on the small 20 by 49 foot lot on 
the northwest corner of Fourth and 
24th streets. The Metropolitan Life 
Annex covers the northeast corner of 
Madison and 24th streets and the Met- 
ropolitan Tower building covers the 
entire block to the south of that. 

e “* = 
COMPANY WILL EXPAND 

Further expansion of the Judea Life 
of New York may be effected through 
a proposed increase in stock of the Ju- 
dea Industrial Corporation of the same 
city. The directors of the latter organi- 
zation have proposed an increase in 
capital stock from 40,000 shares to 200,- 
000 shares of $25 par value and the 
proposal will be acted on by the stock- 
holders this week. It has been an- 
nounced that the bulk of the proceeds 
of the new 160,000 shares will be util- 
ized in expanding the business of the 
Judea Life. This company ‘has been 
growing rapidly and its business has 
not yet been extensively cultivated. 


Pennell Agency Holds Dinner 


Agents of the Frank Pennell general 
agency of the State Mutual of Mass- 
achusetts in New York gathered for a 
dinner Thursday evening, the occasion 
marking the achievement of first place 
in the company’s agency ranks. Presi- 
dwent Chandler Bullock and Superin- 
tendent of Agencies Stephen Ireland 
were present from the home office and 
conferred with the men, congratulating 
them on their success. Mr. Pennell took 
the office over in January and in 
September his agency paid for a total 
above that of all other agencies of the 
company. 





SECURITY MUTUAL LIFE 
MEN MEET AT LINCOLN 





PRESIDENT OUTLINES PLANS 





Wilhelm of Northwestern National and 
Croxson of Equitable Speak to 
Agents’ Gathering 





The first duty resting upon a life in- 
surance agent, H. O. Withelm, state 
manager of the Northwestern National 
Life, told the men and women present 
at the annual agency convention of the 
Security Mutual Life in Lincoln, is to 
be a success in his business. After he 
has assured his family of proper sup- 
port, his next duty is to take an active 
part in some form of community serv- 
ice. If he can enter into this form of 
service to his fellows with unselfish mo- 
tives, he will find that it has afforded 
him an approach to prospects, by reason 
of the confidence and _ information 
gained, that will aid him in his profes- 
sional work. 

Outlines Year’s Program 


President E. B. Stephenson opened 
the convention with an outline of the 
program for the year. Very satisfactory 
results have so far been attained. De- 
tailing his observations during a recent 
prolonged tour of Europe, Mr. Stephen- 
son said that the contrast between the 
peoples there and in America was most 
marked in the matter of their respective 
abilities to purchase life insurance. The 
soundness and wide extent of the pros- 
perity in this country was evidenced by 
the number of policyholders and the 
astounding yearly increases of insurance 
in force, whereas in Europe the great 
mass of the people were financially un- 
able to buy any but the most meager- 
sized policies. 

T. R. McPheeters of Edmond, Okla. 
was introduced as the highest volume 
producer of the year and as having been 
among the 10 highest producers for the 
year in each of the 12 months. E. A. 
Frerichs of Lincoln, who had won that 
distinction 11 times during the year, also 
spoke on methods and plans. Forrest 
Croxson of Omaha, state manager for 
the Equitable of New York, by story 
and illustration, told what are the most 
effective approaches. 


Schedule Life Insurance Day 


National Life Insurance Day, one 0! 
the days of the annual thrift week, has 
been scheduled for Jan, 19, 1929, accord- 
ing to an announcement made by 
Adolph Lewisohn, chairman of the na- 
tional thrift committee of the Y. M. C.A. 

Because thrift and life insurance are 
so closely related, National Life Insur- 
ance Day is being eagerly seized upo! 
by life underwriters all over the nation 
as an opportunity to increase their sales 
in hundreds of communities throug! 
tying up with the thrift movement. The 
National Association of Life Underwrit- 
ers, the Association of Life Insurance 
Presidents and the American Life Con- 
vention are among the cooperating or- 
ganizations. 


Winding Up Cosmopolitan Life 


All claims against the Cosmopolita® 
Life of Detroit, an embryonic company 
which never got beyond the organization 
stage in more than six years of promo 
tion activities, must be filed with Com 
missioner Livingston of Michigan, ™ 
ceiver, before Nov. 1. Commissionet 
Livingston is rapidly winding up the 4 
fairs of the enterprise. 


Plan Prudential Lunch 


Officers of the Prudential will meet 
with guests at an informal luncheon UC: 
15, to celebrate the 53rd anniversary ® 
the company. No formal program © 
scheduled, the friends of the compat 
being invited to gather in informal com 
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DETRICK TELLS ABOUT 
INTERNATIONAL DEAL 





California Commissioner Gives 


Full Explanation as to the 
Publicity 


COMMENDS JUDGE REEVES 


Superintendent Beha of New York Will 
File Brief Dealing With Acqui- 
sition Cost Issue 


At the meeting of the National As- 
of Insurance 
at Rapid City, there were sub- 
jects of peculiar interest to life insur- 
men, 


sociation Commissioners 


some 


ance 
Dumont of Nebraska 
read his paper on the acquisition cost 
insurance which attracted wide 
Mr. Dumont evidently had 
great thought. It 
was an exhaustive presentation of the 


Commissioner 


in life 
attention. 
this 


given subject 


case with special reference to the need 
of companies outside of New York. 
Commissioner Wells of Minnesota and 
Commissioner Dunham of Connecticut 
discussed the paper, agreeing with it in 
its main parts. Superintendent Beha | 
of New York, who had to leave the 
meeting early, requested the privilege 
of filing a brief discussing some of the 
points that Mr. Dumont brought out. 
Superintendent Beha’s brief will be 
printed in the proceedings. 
Resolution Is Reaffirmed 


Later in the session Commissioner 
Dumont offered for reapproval the res- 
olution adopted by the commissioners 
at the Los Angeles meeting condemning 
the commercialization of life insurance, 
buying and selling of companies for gain 
and the speculative tendency that is 
tound in the business. 

Commissioner Dunham of Connecti- 
cut as chairman of the committee on 
laws and legislation moved for indefi- 
nite postponement the question as to 
total and permanent disability insur- 
ance that has been before the conven- 
tion in the past and also the letter of 
C. W. Brandon, president of the Co- 
lumbus Mutual Life, on uniform agency 
contract. This recommendation was 
adopted. 


Detrick Made Statement 


At one session Commissioner Detrick 
ot California, who participated in the 
International Life examination, made a 
statement regarding the activities, de- 
Claring that the commissioners worked 
in harmony. The Missouri department 
cooperated with the other commssion- 
ers in endeavoring to preserve the in- 
terests of policyholders and the stock- 
lolders as far as possible. Mr. Detrick 
‘tated that the New York department 
did not participate in convention exami- 
nations. However, Nelson B. Hadley, 

ef examiner for life companies, was 
ned to the task of taking charge 
Ot the International Life examination. 
Mr. Detrick said that Mr. Hadley’s 
‘ervices were invaluable. 





Judge Reeves Was Commended 


Mr. Detrick also took oceasion to 

;ommend Federal Judge Reeves, who 
‘ad been accused by the newspapers of 
. tempting to block the reinsurance deal 
ML ag company to other hands. 
mt etrick said that Judge Reeves 
Maser Point receivers on petitions of 
ne sary ilson. The court acted on 
— it_ supposed at the time was accu- 
“© imMormation. However, when the 
came up for hearing later he 


question 
Said that 
1 that Judge Reeves gave the mat- 





ter p 


articular attention and stated that 


LIFE INSURANCE EDITION 
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SOME BLACK HILLS NOTES FROM | 
THE COMMISSIONERS CONVENTION 


— 








The attendance this year was larger 
than usual because many people had 
never been in the Black Hills district. 
They were curious to see the country. 
Everybody was enchanted with the 
scenery and the many resources that 
South Dakota has. 

Ss @ 6 

Dr. H. EB. Sharrer, president of 
Northern States Life of Hammond, 
was on hand with his proverbial red 
necktie. A. C. Savage, auditor of the 
Royal Union Mutual Life, another mem- 
ber of the red necktie brigade, joined a 
compact with Dr. Sharrer that no other 
color would ever be used for neckwear 
At the rodeo at Ranch S Thursday after- 
noon, one of the riders was hurt by a 
mule. Dr. Sharrer was called in his pro- 
fessional capacity as a physician to ad- 
minister to the injured man. 


the 
Ind., 


the cowboys were also beseeching Dr. 
Sharrer to give them prescriptions that 
they could have filled at some of the 
drug stores. 

ok ok * 

I. A. Morrissett, general manager of 
the Gem City Life of Dayton, O., and 
Mrs. Morrisett, were interested specta- 
tors at the meeting. 

Se = 

As usual, New York had the largest 
delegation. Superintendent James A 
Beha was accompanied by First Deputy 
H. PD. Appleton, Nelson B. Hadley, 
Charles Heath and David F. Gorham 

* od o* 


Wesley E Monk, former 
commissioner of Massachusetts, 
gained national 


insurance 
who has 
publicity because he re- 


signed from office rather than to submit 
to the orders of the governor to promul- 
gate lower rates than he thought neces- 
sary under the compulsory automobile 
insurance act, was present. Commis- 
sioner Monk did not speak before the 
convention but he was interrogated by 
many people as tothe situation in Massa- 
chusetts. It is likely that h® will con- 
tinue in the practice of law. 
* * * 

Aside from Insurance Commissioner 
Don C. Lewis of the South Dakota de- 
partment, there were present Deputy 
Tom Scanlon, Chief Clerk M. E. Lockhart, 
and Miss Esther Klein, clerk in the de- 
partment. Miss Klein had charge of the 
registration 

x* * * 
V. A. Hampton, general agent of the 


Chicago & North Western Railroad at In- 
dianapolis, had charge of all transporta- 


tion arrangements. He accompanied the 
special train from Chicago to Rapid 
City and back. He rendered the highest 


kind of service 

*x* * * 
Robertson, superintendent 
State Park, where Presi- 
spent his 1927 vacation, is 


Charles E 
of the Custer 
dent Coolidge 


reinsurance deal 
He accepted 


he would approve the 
and dismiss the receiver. 


the commissioners’ recommendation as 
to the disposition of the company. 
Judge Reeves desired to protect the 


policyholders and Mr. Detrick said that 
his motives were honest and his 
tion should not have subjected him to 
criticism. 


ac- 


Open Way for Publicity 


Mr. Detrick explained that owing to 
the fact that 10 days’ notice had to be 
given to stockholders before a reinsur- 
ance deal could be approved is opened 
the way for publicity. The commis- 
sioners had thought that the Missouri 
State Life offer should be accepted. 
The International Life sent out its no- 
tice to policyholders and had the legal 
notice published in a legal journal. The 
daily papers in St. Louis had known 
that there was something wrong with 
the International Life but nothing had 
been published. The banks were also 
cognizant of trouble. After the stock- 
holders had had ten days’ notice then 
under the Missouri law, the Missouri 
department and two other commission- 
ers appointed had to pass on the deal. 
On account of the delay all the com- 
missioners left except Mr. Detrick and 
Deputy Hall of Montana. They were 





Some of | 


| Was all 


a brother of W. P. Robertson of Chicago, 
assistant manager of the North America. 
~ * *~ 

Following the sudden death of Com- 
missioner Luning of Florida, Insurance 
Superintendent W. C. Safford of Ohio had 
a rather close call. Mr. Safford was left 
with a weak heart after he had scarlet 
fever. After eating dinner at Sylvan 
Lake he went down the ravine at the 
dam, climbed up again and when getting 
in the automobile he suddenly became 
faint, dizzy and rigid. He was hurried 
down to a lower level and revived. 
ee = 
superintendent of insur- 
of Kansas, was accompanied by 
taker and his son. The Baker boy 
“dolled” up in wild west costume 

* * * 
McMurray 


W. R. Baker, 
ance 
Mrs 


Thomas S&S. of Indianapolis, 


former Indiana commissioner, attracted 
|} much attention at the rodeo by being 
lassigned a bucking broncho It hap- 
| pened'to be a very tame one There was 
no opportunity afforded Mr. McMurray to 
demonstrate his capacity as a rough 
rider. 
of * * 

William Leslie, manager of the Na- 
tional Council on Workmen's Compensa 
tion Insurance, who usually attends the 
commissioners’ meeting, was on hand 


i 





with a full sized appetite. This was espe- 


cially demonstrated at the Pamunkey 
ceremonial held in Rapid Creek canyon, 
Monday afternoon when Mr. Leslie got 
in line for hot dogs and other delicacies 
numerous times 

* * * 

The sheriff of the county in crossing 
the foot bridge over Rapid Creek at the 
Pamunkey ceremony, missed his footing 
and fell in the creek Bruce Bullion of 
Little Rock jumped in after him. Bruce 
made a handsome, life-saving demon- 
stration and was accorded a demonstra- 
tion when he came out of the creek 

x * x 

Don C. Lewis, South Dakota commis- 

sioner, was the recipient of thousands 


of compliments because of the prominent 
part he played in the He 
was everywhere at all neg 
to serve the people 

* * ae 
people wondered 
hotel, chiefly owned by the Chicago & 
North Western Road, i known the 
Alexander Johnson hotel Alexander 


proceedings 


times endeavor 


Many why the 


new 


as 


Johnson was a division superintendent 
of the North Western road and rose to 
be a vice-president. He was well known 


Dakota 
* * * 


in South 


The annual meeting of the South 
Dakota Association of Insurance Agents 
was held Tuesday with a dinner Tuesday 


evening This brought a number of local 
agents to Rapid City. 

appointed a committee to watch any 
tendencies that might arise. 

After the official notice was scnt out 
the “Post Dispatch” published a story 
of a proposed reinsurance in the Mis- 
souri State. Mr. Detrick and Mr. Hall 
had prepared a statement which they 
felt was as colorless as possible in case 
an emergency arose. The next day the 
“Star” published a big story telling 
about the irregularity and bringing out 
the facts that were presented in the 
examination report Mr. Detrick said 
that only one report of the examination 
was given out and that was to the of- 
ficers of the International Life All the 


other copies were in the safe owned by 


the Missouri department Evidently 
the reporter of the “Star” had access 
to the International Life copy. 


It told about the financial juggling 
and the absence of security. When this 
story was published Mr. Detrick 
out the statement prepared by the com- 


gave 


missioners for the two Sunday papers 
One report had gained currency that 
Mr. Detrick was responsible for the 


publicity which, of course, was not the 
case. He acted in perfect good faith 
and endeavored at all times to hold the 
matter in the background until some of- 
ficial action could taken as to the 
reinsurance. 


be 





20 TONS OF ENAMEL 
PAPER ARE ORDERED 


Chicago Historical and Insurance 
Exchange Number of National 
Underwriter Sets Record 


WILL BE PUBLISHED SOON 


Huge Edition Would Keep 16 Large 
Presses Busy Simultaneously for 
20 Hours 


An order for 20 tons of enamel paper 
was placed this week by THe NATIONAI 
Unperwriter for use in its special Chi- 
cago Historical and Insurance Exchange 
Number to be published later in the 
year 

This sets an amazing new record for 

Che quantity is 


load in 


an insurance journal 
slightly over a car load, a car 
the paper trade being recognized as 36,- 
000 pounds. The largest previous record 
was on the Anniversary Number of 
1922, when slightly over 14 tons of simi- 
lar paper were used. The paper will be 
made especially for this extra edition. 
Che Chicago Historical and Insurance 
Exchange Number will go to the sub- 
scribers of both editions of Tue Na- 
TIONAL UNDERWRITER. It was designed. at 
first to mark the completion of the im- 
mense new section of the Insurance Ex- 
change building in Chicago. So much 
interest was shown in that plan, how 
ever, that it was extended to include his- 
torical features affecting the insurance 
business in the city of Chicago. Insur- 
ance men of that city are looking for- 
ward to its publication and many ol 
them will preserve their copies. Scores 
of engravings are being made for use 
in this notable edition of THe NATIONAL 
UnperRWRITER. These engravings will 
cover both historical and present-day 
subjects. 
November 


Start Printing in 


Printing of this great special edition 
will be begun about the middle of No- 
vember and will proceed slowly to 
permit of the finest press work If 
printed all at once it would require a 
battery of 16 large presses, each print- 
ing a 16-page “form.” Each press 
would have to run about 20 hours to 
provide a copy for each subscriber to 
the fire, automobile and casualty edition 


and the life edition. Many subscribers 
have already expressed a desire for 
extra copies. However, orders tor extra 
copies must be placed in advance. 


There will be more than 25 cents worth 
of white paper in each copy and there- 
fore only enough copies will be printed 
to take care of subscribers and orders 
for extra copies that are placed before 
the printing is done. Orders should be 
placed at once as after printing starts, 


it will be impossible to provide addi- 
tional orders. Extra copies will be 50 
cents each. 


Michigan Life to Increase Capital 


Additional capital stock to the amount 
of $1,000,000 may be issued by the Mich- 
igan Life, new Detroit company, as the 
result of authorization given by the 
state securities commission Former 
Governor Alex J. Groesbeck is president 
of the company and former Commis- 
sioner Leonhard T. Hands is vice presi- 
dent and general manager 





Your most valuable asset is time, the 


most perishable commodity in the 
world. Neither cold storage, formalde- 
hyde, or any other preservative, will 
enable you to keep it. It is yours to 


throw away, to lose, or to use, as you 
see fit, but not to keep. 








THE NATIONAL UNDERWRITER 















































Could You Build and Direct 
a Thriving General Agency 
if Connected With the 

“RIGHT” Company 6 


ERE is the opportunity you have been looking 

for. An old, well-established, mutual company 
is in a position to offer the right man a most desir- 
able general agency contract for Cincinnati. 


The right man will have the very highest type of 
insurance service to offer his agency’s clients. He 
will have the direct and constant assistance of men 
who know how to develop successful general 
agents, for they have done it and are doing it all 
the time. 


In writing for further details of this unusual open- 
ing, tell us in fullest confidence about your experi- 
ence, your ambitions, your age and why you think 
you are the right man to direct a big-city agency 
of the highest calibre. 


ADDRESS L. E. A. 
NATIONAL UNDERWRITER 
CHICAGO PS 






































ARE YOU READY FOR ADVANCEMENT? 


HAVE YOU LOOKED FORWARD TO THE TIME WHEN YOU WOULD OWN 
YOUR _OWN_ BUSINESS? HAVE YOU HAD THE AMBITION TO DO LARGER 
WHY NOT CAPITALIZE YOUR ABILITY AND EXPERIENCE TO 
ows ADVANCEMENT? BUILD YO 


COMMISSIONS AND LONGER RENEWALS AND OVERWRITI OMM ONS 
N 
ON THE PRODUCTION OF MEN YOU APPOINT. ste —— 


WE HAVE SPLENDID GENERAL AGENCY OPENINGS IN MICHIGAN, ILLINOIS, 
OHIO, IOWA, MISSOURI, PENNSYLVANIA AND NEW JERSEY. IF WE HAVE NO 
AGENCY IN YOUR VICINITY, WRITE TO US. 
WE OFFER YOU VERY DISTINCT ADVANTAGES 
oom General Agency Contract, long term renewals. 
1 standard forms of policies, both participating and non-participating. 

Liberal disability benefits. 

Guaranteed Premium Reduction Coupons, beginning at end of first year, with further 

cash dividends each year after the second, making very low net cost. . 
Confidential communication is invited if you have a clean record and the ability to write 
insurance yourself and to develop a General Agency. You know your own ability and your 
own limitations. Can you measure up? you make this the turning f in your life, 
the door to the larger opportunity and larger income of which you have med ? 


GIRARD LIFE INSURANCE COMPANY 
Opposite Inde Hall 
PHILADELPHIA, PA. 





















The Life Insurance Company of Virginia 
IS7Ji 57 Years of Existence 1928 


JOHN G. WALKER BRADFORD H. WALKER 
Chairman of the Board President 


Rick 1 Virgini 









































ADVERTISING CAMPAIGN 
IN TEXAS DESCRIBED 


COOPERATIVE PLAN IS USED 





L. A. Jacobs of Southland Life Tells 
Conference About Successful 
Publicity Methods 





WASHINGTON, Oct. 4.—In his talk 
before the insurance advertising confer- 
ence on “The Texas Plan of Coopera- 
tive Advertising,” Lorry A. Jacobs, di- 
rector of public relations of the South- 
land Life, after a description of certain 
preliminary steps, said: 

"“The immediate result was the ap- 
pointment of a committee of three to 
investigate the possibility of the plan and 
report back to the Texas Life Conven- 
tion. This committee, about December 
of last year, reported favorably on the 
plan and prepared an agreement for the 
signature of the various Texas com- 
panies. I took this agreement out and 
was successful in getting the signatures 
of 13 of the 20 companies then in ex- 
istence. Several other meetings were 
held following that time, and the cam- 
paign fully launched in May of this year. 
The basis of assessment was set at one- 
fifth of 1 percent of the preceding year’s 
premium income, with a minimum of 
$600 a year, or $50 monthly for the 
smaller companies. The agreement for 
this campaign covers a period of three 
years with the provision tha: any com- 
pany may drop out at any time, pro- 
vided, however, they pay their pro rata 
share of the preparation cost for the 
year’s campaign. 

Three Main Objectives 


“IT have with me portfolios of the 
campaign for 1928 and will be glad to 
give them to any of you who may desire 
them. We chose three main objectives 
for the campaign: 

“(1) Selling the idea of Texas life 
insurance for Texas people. 

“(2) Spreading, as much as we could, 
education on the subject of life insur- 
ance as an institution; and making spe- 
cial efforts to dispel confusion as to 
what is meant by certain life insurance 
terms, and to warn Texas policyholders 
against the great danger in lapsation. 

“(3) To increase, as much as possible, 
the standards of Texas agents, whether 
they be agents for the Texas companies 
or for companies with home offices out- 
side the state. 

“Three features of the campaign may 
be of special interest to you: First, the 
emblem we chose and which appears in 
all our advertisements. Second, the 
slogan. What Texas Builds—Builds 
Texas. Finally, the budget books which 
we are offering free in every advertise- 
ment. These budget books, we feel, not 
only supply a real need because a great 
many of our Texas people are becoming 
more thrifty than they have been in the 
past, but also because they give to each 
of the. companies a real prospect list. 
In addition, something we did not even 
foresee, has happened, and that is, many 
inquiries from men who have been im- 
pressed by the Texas campaign and 
want to represent the Texas companies. 


Preparation of Campaign 


“A word as to the preparation of the 
campaign: 

“Copy was prepared under my direc- 
tion by the Tracy-Locke-Dawson Ad- 
vertising Agency of Dallas. Each step 
in the preparation of this copy was 
closely scrutinized by a committee of 
executives of the Texas companies, com- 
posed of Harry L. Seav, Southland Life, 
Graham Dowdell, Alamo Life, John 
D. Mayfield, Texas Life, Tom Poynor, 
Southern Union Life, and A. C. Bigger, 
American Life. Mr. Bigger is treasurer 
for the campaign and assessments are 
made monthly in advance. 

“There are a few things about the fu- 
ture of the campaign that may interest 
you. In the first place, the campaign 
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has had the same effect as the South- 
land Life campaign has had; i. e., to 
encourage agents in the matter of adver- 
tising as they appear each month and 
these are sent out to agents with re- 
quests that they place them in some 
prominent place in their communities. 
We have had an extremely gratifying 
reaction from the agents as to the adver- 
tising so that we plan next year to 
adapt our advertising to agents’ use, and 
to persuade as many of them as pos- 
sible to cooperate in running these ad- 
vertisements in their respective commu- 
nities. As a matter of fact, this is 
already being done voluntarily on this 
year’s campaign in at least five of the 
smaller towns in Texas. 


Only in Larger Cities 


“You understand, of course, that the 
company advertising appears only in the 
larger cities of Texas; in three farm 
journals and one trade _ publication, 
‘Texas Insurance.’ A by-product of the 
cooperative campaign is the use of the 
radio once a month for the purpose of 
broadcasting health talks prepared by 
medical directors of the Texas com- 
panies. We are extremely grateful to 
12 Texas radio stations which have 
given us time for this talk each month. 
It is not unlikely that the time will come 
when the Texas companies will coop- 
erate in the ownership of a station, but 
I cannot say for certain as to whether 
or not that will happen. There is also 
a likelihood that Texas companies will 
cooperate in offering the people of 
Texas health examinations, but here 
again I have no assurance that this will 
be done. 

“I dare say a good many of you are 
asking, in your own minds, what about 
the other 11 companies which are not 
now included in this plan? I can tell 
you this much: Graham Dowdell of the 
Alamo Life and I recently visited these 
companies and have been assured that 
at least five of the 11 will join in the 
campaign at the first of the year. 
Whether or not two of the largest com- 
panies in the state will be included | 
cannot tell you, but we have hopes ol 
seeing that day. : 

“So much for the Texas cooperative 
campaign. 

Stirred Interest of Companies 


“I must tell you now of something 
which has grown out of that campaign 
and which should be of very much in- 
terest in the Insurance Advertising Con- 
ference. This is the fact that the cam- 
paign has most certainly created an 
appetite for advertising, and five of the 
companies now included in the list of 
those cooperating are considering the 
appointment of advertising managers, 
and all of them are giving the question 
of advertising much more thought than 
ever before. Several of us have come 
to one conclusion, and that is, that we 
believe it would be mutually advanta- 
geous to the Insurance Advertising 
Conference and to the life insurance 
companies of Texas if this conference 
would decide to come to Dallas for its 
meeting in 1929 or 1930. As a matter 
of fact we believe we deserve that rec- 
ognition, because Dallas, alone, is noW 
fifth in America in size in its insurance 
business.” 


Set Convention Place 


Next year’s annual convention of the 
leaders of the Connecticut Mutual Life 
will be held at Bigwind, Ont., in Cam 
ada, this place having been selected - 
the headquarters for the get-together 0! 
those who have achieved their quotas 0! 
10 percent more than the quotas of the 
Leaders Club. The time has not yet 
been set, but it will be early in Septem 
ber, the club year ending in August. 


Ohio Manager Auto Victim 


J. M. Townsend, manager for & 
Ohio National Life at Canton, O., 2% 


his wife were killed in an automobile 
accident this week while on their way t° 
attend a dinner in Cincinnati in honor © 
President Appleby of that company. 
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MEAD READS PAPER ON 
ANALYSIS OF COSTS 





COVERS SUBJECT THOROUGHLY 


Vice-President of Lincoln National Life 
Addresses Life Office Manage- 
ment Association Meet 


Franklin K. Mead, vice-president of 
the Lincoln National Life and founder 
and first president of the Life Office 
Management Association, presented at 
the association’s annual meeting in Chi- 
cago a paper on analyzing life insur- 
ance costs, in which he said in part: 

“A cost system is a necessary adjunct 
to the making of the most profit from a 
series of operations; the more numer- 
ous the operations the more vital is the 
need of a system. In insurance the 
product is a contract of indemnity de- 
pendent upon the workings of the law 
of mortality and the rate of interest. 
This indemnity corresponds to the cost 
mentioned above in a manufacturing 
activity. The expenses of obtaining 
issuing and carrying these contracts of 
indemnity are the ones in which we are 
at present interested. These corres- 
pond to the ‘expenses’ in a manufac- 
turing activity. 

“Gross expenses are affected by both 
the volume of new business and the 
maintenance of business in force; conse- 
quently as monthly totals fluctuate, com- 


parisons of expenses are practically 
meaningless unless unit costs are se- 
cured. As even unit costs fluctuate 


from month to month because of the 
fluctuation in business, it is best to con- 
sider unit cost covering a longer period, 
preferably a yearly period. Adequate 
comparisons of costs, therefore, require 
the use of units of measurement to 
which those expenses can be reduced. 
Without this knowledge an executive 
cannot direct the affairs of a business 
to the best advantage. 


Objective Must Be Known 


“Before determining upon methods of 
classifying and analyzing operating ex- 
penses in a life insurance company, it 
is basically necessary to determine the 
objects to be obtained, for the methods 
and principles involved will be largely 
determined by these objects. Further- 
more, unless some useful end may be 
obtained an analysis should not be at- 
tempted, for there may be a tendency, 
where such analyses are prepared, to 
produce too many, with the result that 
the whole issue, to some extent, is be- 
fogged. Much good can be accom- 
plished by means of expense analyses 
and they should be made, but it is better 
to have few rather than too many. 

“Some of the different units which 
are applicable to different home office 
departments are the ‘number of checks 
issued’ for the accounts payable or’ 
cashiers’ sections; ‘number of cases 
matched’ for the issue department; 
number of claims incurred’ for the 
claim department; ‘number of policies in 
‘force’ for the tabulating, valuation and 
exhibit, and mathematical sections of 
the actuarial department, etc. 


Other Items Important 


“In addition to the suggested de- 
partmental operating expense report of 
controllable expense items referred to 
above, it is desirable to include other 
Items which_ have a bearing upon the 


ODeratine . . ° 

i ace, ficiency in the departmental 
€port. Such items would include at- 
tendance 


sick be and tardiness, labor turnover, 
a mans paid, errors reported, etc. 
in egardless of whether life insurance 

npanies do other types of business 


suc P : i 

—_ aS reinsurance, group, accident, 
ean “a investment expenses should, 
‘rst, Be allocated to investments in 


seal determine the net return from 
one ne en the. purpose, on the 
sumed rate ne Wetermining a proper as- 
tion of ate of interest for the computa- 

'On-participating premiums or 
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TALKING ABOUT LIFE’S UNCERTAINTIES, 


DEATH SOUGHT JOHN C, LUNING 








OHN C. LUNING, state treasurer 
and insurance commissioner of Florida, 
traveled with his associates on the spe- 


cial train that left Chicago for the meet- | 


ing of the National Convention of In- 
surance Commissioners to be held at 
Rapid City, S. D., on the evening of 
Sept. 22. During the ride up to Rapid 
City Mr. Luning was chatting freely and 
cheerfully with other people on board. 
The special train left Rapid City for 
Chicago Friday evening and in the bag- 
gage car lay the body of Mr. Luning. 
He had died suddenly while the com- 
missioners and others attending the con- 


vention were at Sylvan Lake, about 60 | 


miles from Rapid City in the Black Hills 
district. 


May Have Had Premonition 


Perhaps Mr. Luning may have had 
an unconscious premonition that the end 
was near. He went to Nashville, Tenn., 
from there accompanied Commissioner 
A. S. Caldwell of that state to Chicago 
and then to Rapid City. He told Mr. 
Caldwell that the governor of Florida 
had requested that he take a rest inas- 
much as he was not in the best physical 
shape. Mr. Luning, however, stated 
that he felt strong enough to take the 
trip and he considered himself improved. 
However, he referred to the uncertainty 
of life, and the necessity of conserving 
one’s health. On the day prior to his 
death a trip was taken to Spearfish, 
north of Rapid City. Mr. Luning was 
in an automoble with Walter H. Bennett, 
secretary of the National Association of 
Insurance Agents, and Mrs. Bennett. 
During part of the trip there were many 
curves in the roads about the hills. A 
chance remark was made about need of 
caution in driving and Mr. Luning re- 
marked that he did not want to be taken 
home in a box. He said. that rather 
than have such a thing happen he would 
prefer to walk. 


Had a Talk With Tyrrell 


On Saturday night at Chicago, before 
the train left, he walked over from 
the Palmer House to the Hotel Sher- 
man, having attended the American 
League baseball game with Commis- 
sioner Caldwell and Henry F. Tyrrell of 
the Northwestern Mutual Life. He said 
to Mr. Tyrrell at the Hotel Sherman 
that both of them should conserve their 
energy. He said, “Henry, unless we do 
this we are just as liable to be taken 
back from this convention in a box.” 

The party had driven out to Sylvan 
Lake, partaken of a buffalo dinner and 
then was starting for the Custer Game 
Lodge where President Coolidge spent 
his 1927 vacation. 
missioner Luning sat in the rear seat of 
an automobile with Superintendent 
George H. Thigpen of Alabama. On 
the front seat were two fire insurance 
field men, Charles S. Hoyt of Sioux 
Falls, S. D., state agent of the Aetna 
Fire, driving, and William U. Knight of 
Minneapolis, State of Pennsylvania. 
The four had arrived at Sylvan Lake 
early. They were among the first in 
the dining room. Goring outside, Com- 
missioner Luning and Mr. Thigpen were 
interested in the dam that was built to 
create the lake on top of the mountain. 


for determining the interest factor on 
premium funds. 

_ “In connection with the allocation of 
investment expenses there should also 
be conducted an allocation of expenses 
for reinsurance, group, accident or other 
similar type of business in case the 
same is conducted, and for the regular 
life business. There should also be a 
further allocation as between first year 
and renewal expenses. These al!loca- 
tions are also necessary for use in con- 
nection with certain other analyses of 
the expenses of life offices.” 


On this trip Com- | 


| Both of them walked down in the gully 
| about 100 feet. Mr. Luning was en- 
|tranced with the magnificent and im- 
pressive scenery. There was some exer- 
tion in getting up to the level. The 
four started on their journey to Custer 
State Park. 

Mr. Thigpen and Commissioner Lun- 
ing dwelt on the subject of the uncer- 
tainty of life and had considerable con- 
versation on the necessity of being 
prepared for any emergency. Mr. Luning 
remarked that if one observed the 
principles of Masonry there need be no 
fear of death. At this point Mr. Thig- 
pen remarked that he did not believe 
| that they were arriving at any point in 
| philosophizing on the subject. In order 
}to turn Mr. Luning’s attention away 
| from the topic they were discussing, Mr. 
| Thigpen recalled an amusing anecdote 
and related it. Mr. Luning laughed 
| heartily. 


Luning Expired Suddenly 


Mr. Thigpen then heard a _ peculiar 
noise, turned around, saw Mr. Luning 
gasping for breath with the death pallor 
on his face. He called to the men in 
front but seemingly he had died on the 
spot. They then returned to the lodge. 
| The news of Mr. Luning’s death caused 
great consternation among the compa- 
nies. Many did not go to the elk dinner 
at the Custer Game Lodge because of 
the shock. Charles E. Bowers of the 
Royal Union Mutual Life and Bruce 
Bullion of Little Rock, Ark., arranged 
for the taking of the body to 
whence it was finally transported to 
Rapid City and put on the special train 
that brought the insurance commission- 
ers and their friends to Chicago. 


Caldwell Named as Delegate 


Commissioner Caldwell of Tennessee 
was delegated by the National Conven- 
tion of Insurance Commissioners to rep- 
resent it at the funeral services and to 
accompany Mr. Luning’s body to Lees- 
burg, Fla., where the funeral was held. 
As soon as some of the commissioners 
arrived in Rapid City after the death of 


Mr. Luning they got in touch with his 
son, State Auditor Luning of Florida, 
at Tallahassee. Mr. Luning’s body lay 


in state at the undertaking establish- 
ment in Rapid City and a number went 
to view the remains Friday afternoon 
before the casket was sealed ready for 
transportation. 

Wanted Justice Done Mr. Monk 


On the Saturday that the insurance 
commissioners left on the special train 





Commissioner Luning and Commis- 
sioner Caldwell called at the office of 
THe NAtTionat UNDerwrirer. Mr, Lun- 
ing at that time was very much exer- 
cised over the enforced resignation of 
Commissioner Wesley E. Monk of 
Massachusetts because he insisted on 
promulgating higher automobile _lia- 
bility rates in his state than the gov- 


ernor and other state authorities desired. 
Commissioner Luning during that visit 
referred to the matter three or four times, 
stating that he thought a grave injus- 
tice had been done to Mr. Monk. He 
said that he felt the insurance commis- 
sioners should take some official action. 
He paid high tribute to Commissioner 
Monk and his honesty. He remarked 
that it was a most unfortunate thing 
that politics had swept out of office such 
an exemplary official. At the evening 
session Tuesday Commissioner Luning 
prepared a resolution that he introduced 
pertaining to the subject. That was his 
last official act. It was significant of 
the man himself. Commissioner Luning 
| was a seeker of truth and a believer in 


justice. He felt that Commissioner 
Monk should have the support of his 
associates. 


| At the final session of the Insurance 
Commissioners Convention Friday after- 





Custer, | 
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FOURTH YEAR INCREASE 
IN RATES ON NEW FORM 


HAS A NEW LOW COST POLICY 


Prudential Lowers Premium on $5,00 
Unit—Also Replaces Ordinary 
Life With Endowment 


Rates and forms for the two new 
policie sannounced by the Prudential 
have come from the press, showing a 
net whole life policy of unusually low 
net cost which does not increase after 
the preliminary period, due to dividends, 
and an endowment at age of 85 which 
is replacing the ordinary life policy en- 
tirely after Oct. 15. In the latter case, 
the old ordinary form is being discon- 
tinued entirely and the endowment at 
85 which replaces it carries practically 
the same rates, with but a few minor 
adjustments. This policy is issued in 
amounts upward of $1,000 under the 
same rules which have applied to ordi- 
nary life in the past. 


Carries Very Low Rate 


The new “modified No. 3” form is to 
be issued in amount of $5,000 and up- 
wrads and carries a very low rate for 
the first three years, this increasing by 
about 20 percent at the end of three 
years. The net cost does not increase, 
however, or only slightly so, for divi- 
dends are applicable at that time and 
their reduction returns the rate to 
practically the same in force at the 
outset. It is a unique form, with an 
unusually low net cost, almost on a 
level cost basis. As an example, the 
rate for $10,000 with premium waiver, 
is as follows: Age 15, $106.90 first three 
vears, $125.80 thereafter; age 25, $138.30 
first three years, $162.70 thereafter; age 
35, 190.20 first three years, $223.80 
thereafter; age 45, $282.00 first three 
years, $331.80 thereafter. 

Dividends cannot be estimated now, 
of course, but they will practically off- 
set the increase in rates at the end of 
the third year. 


noon, when the resolutions committee 
reported, bringing in a memorial to Mr. 
Luning, Commissioner Caldwell as presi- 
dent paid high tribute to Mr. Luning’s 
ability, standing and conscientious de- 
votion to his duty. He had served as 
president of the National Convention of 
Insurance Commissioners, having been 
elected in 1924. He served his state 
as state treasurer and insurance com- 
missioner for 16 years. Mr. Caldwell 
asked H. O. Fishback, insurance com- 
missioner of Washington and former 
president of the convention, and Col. 
Joseph Button, secretary of the conven- 
tion, to speak in behalf of Mr. Luning, 
which they did in a very feeling manner. 
He also requested C. M. Cartwright of 
Tue Nationa UNperwrirer, who had 
known Mr. Luning during his official 
life, to say a word or two for those not 
connected with the convention. Com 
missioner S. A, Olsness also spoke 


Resolution Is Adopted 


The resolution passed by the National 
Convention of Insurance Commissioners 
and adopted by a rising vote was as fol- 
lows: 

The National Convention of Insurance 
Commissioners is called upon to record 
the passing of one of its illustrious mem- 
bers during this 59th annual session, 
Amid the wondrous beauties of nature, 
on the placid banks of Sylvan Lake, in 


the heart of the majestic Black Hills 
yesterday, just past high noon the call 
came for our beloved member, John C. 


In the twinkling of 
an eye he passed to the great beyond 
surrounded by a multitude of friends 
who knew him well and loved him much. 


Luning of Florida. 


Mr. Luning was a strong man, strong 
in that rugged honesty and fearless 
demeanor that made him an honorable 


and trustworthy and zealous public offi- 
cial. He was repeatedly chosen by his 
people to high office because he was a 
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ucers who can take advan- 


of the organized training 


plans, prospect leads and selling 


helps furnished by this company. 


Will 


Co-operation 


Des 


Moines 


be given territory rich in 


potential business. 


Interested? 
Write for openings! 


Life 


& Annuity Company 


J. J. Shambaugh, President 


DES MOINES, 


IOWA 








Supervisors Wanted in Ohio 
Real Opportunities for the Right Men 


We want to hear from properly qualified men 


who are familiar with 


territory in Ohio and can 


| help us to organize and develop our agency force in 


that state. 
The men selected will 
and training agents and 


be paid a salary for hiring 
will be given an allowance 


for traveling expenses in connection with organiza- 


tion work. They will a 


Iso be given a, liberal first- 


year and renewal commission contract covering 


personal business sold. 


We want men with a sound knowledge of modern 


underwriter principles. 


They must be in good 


health, honest, ambitious, industrious, self-reliant 


and mentally alert. 


They must have been person- 


ally successful in selling life insurance. 

Men between the ages of 28 and 35 are preferred. 
We want supervisors young enough to grow and 
advance with the Company, but with enough expe- 


rience to do effective w 


ork from the start. 


If interested, get in touch with: 


W. T. O’DONOHUE 


Vice-President and Agency Manager 


JEFFERSON STANDARD LIFE 
INSURANCE COMPANY 


GREENSBORO, 


MORE THAN 340 


NORTH CAROLINA 
MILLIONS IN FORCE 
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true example of a just and faithful pub- 
lic servant. His sincerity of purpose, 
unyielding devotion to duty, and fine 
sense of fairness and justice commanded 
the respect and confidence of all with 
whom he came in contact. 


Elected Four Successive Terms 


Elected four successive times by the 
people of his state he was for 16 years 
the state treasurer and ex-officio com- 
missioner of banking and insurance in 
Florida. In 1924 at Seattle, Wash., this 
convention called him as its president, 
and during his incumbency of that office 
he discharged the duties incident thereto 
with honor to himself, fidelity to our 
membership, and outstanding ability to 
the institution of insurance nation-wide. 

This convention has lost a wise coun- 
sellor, good insurance a genuine friend, 
the people of Florida a leading citizen 
and faithful official, and his family a 
devoted husband and father. We here 
record our great loss, and extend to his 
surviving family our sincere sympathy 
in this hour of bereavement. 


MAYFLOWER HOTEL LIKELY 
TO BE HEADQUARTERS 





WASHINGTON, Oct. 3.—It is quite 
likely that the Mayflewer Hotel will be 
headquarters for the annual convention 
of the National Association of Life Un- 
derwriters, which is to be held here next 
fall. Roger B. Hull, managing director 
of the organization, is in Washington 
this week. He addressed the Insurance 
Advertising Conference meeting on 
Monday. Mr. Hull finds that the May- 
flower has an excellent and adequate 
convention auditorium, although it has 
not enough rooms to accommodate all 
who will attend. Other hotels, with more 
rooms, have small convention halls. At 
present it looks like the Mayflower. 





INDICTMENTS RETURNED 
IN INTERNATIONAL CASES 


ST. LOUIS, MO., Oct. 3.—It has 
been learned the June term grand jury 
of the St. Louis circuit court in its final 
report made Sept. 29 voted six indict- 
ments in the International Life investi- 
gation. 


The papers have been  sup- 
pressed pending the arrest of the per- 
sons named therein. However, it is re- 


ported five of the true bills name Roy 
C. Toombs, president of the company, 
while the sixth is said to be against 
Toombs and Dr, E. F. Morgenstiern, 
vice-president and personnel director of 
the company. The charges involve dis- 
appearance of the large sum of bonds 
belonging to the company and also the 
issuance of stock in excess of the legal 
limit of the company. Toombs may be 
rearrested in Chicago Oct. § when he 
appears in court there to answer on a 
bond for $10,000 given following his vol- 
untary surrender on a charge of grand 
larceny growing out of the wrecking of 
the life company. The October term 
grand jury will continue the investiga- 
tion. 


Stevenson Takes Charge 


Dr. John A. Stevenson, who recently 
accepted the managership of the home 
office agency of the Penn Mutual in 
Philadelphia, took charge on Oct. 1, fol- 
lowing a reception tendered to him by 
the entire official staff of the company 
and by the entire staff of his agency. 
He was presented by President William 
A. Law, who svoke of his abilities and 
the part he will have, through his new 
position, in the great expansion pro- 
gram of the company. Mr. Law assured 
him of the complete co-operation of the 
executives of the company and of his 
new associates. 

Dr. Stevenson outlined his plans for 
the management of the agencv. and then 
followed with a statement of his views 
respecting what branch of life insurance 
service should be emphasized in modern 
salesmanship. 


J. Ellictt Hall Agency 


C. Schlotter, 
production 





who has heen as- 
manager of the J. 


Rav 


sistant 
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Elliott Hall agency of the Penn Mutual 
in New York for the past six months, 
has been placed in charge of organiza- 
tion and production, following the resig- 
nation of H. O. Williams. Mr. Schlot- 
ter was New York state manager of the 
educational thrift service of the Ameri- 
can Bankers Association for six years 
prior to joining the Hall agency, and in 
that capacity had long experience in 
organizing and training men. He will 
have as his assistant Sidney Dunning, 
son of F. O. Dunning, associate general 
agent in the Hall agency. Mr. Dunning 
has been in the business since his grad- 
uation from college several years ago. 


DELAY IN BRINGING SUIT 
CAUSES DENIAL OF RELIEF 





Appeals from adverse judgments in 
suits brought to set aside releases and 
cancellations of insurance policies on the 


life of Edward O. Painter, issued by 
appellee. Held that the general rule 
is that where a transaction is sought 


to be set aside on the ground of fraud 
the aggrieved party must take steps to 
that end promptly after discovering the 
fraud and relief is rarely granted when 
a delay has caused a change in the 
position of the other party so that the 
status quo cannot be restored. Appel- 
lant seeks to excuse the delay in the 
bringing and prosecution of these suits 
by saying that he and the Painters had 
a high regard for the Masonic order 
and were disarmed by their pledge of 
secrecy. This is no doubt an expres- 
sion of very fine sentiment but it was 
not legal ground for delay. By delaying 
suit, with knowledge of the fraud per- 
petrated, until after the policies were 
incontestible on the ground of suicide 
or for breach of warranty in the appli- 
cations, particularly considering the long 
delay in prosecuting the suit, with con- 
sequent loss of witnesses, appellant has 
been guilty of laches and has lost the 


right to have the releases set aside. 
William v. Penn Mutual Life. U. S. 
Cc. C. A. 3th Cir. Fla. 








Simon C. Pottharst 


Simon C. Pottharst has been ap- 
pointed manager of the Jefferson Stand- 
ard Life in Louisiana with headquarters 
at 505 Whitney-Central Bank building, 
New Orleans. He has had a wide ex- 
perience in life insurance, having been 
a cashier and assistant manager as well 
as a successful rate book man. Before 
entering life insurance he was credit 
manager of a large retail store and also 
an auditor and accountant. 


Passes $100,000,000 Mark 


Developing rapidly in the past tew 
years, the Crown Life of Toronto has 
now passed the $100,000,000 mark in in- 
surance in force. The company started 
in 1900 and by 1928 it had attained a 





volume of $17,400,000. In the 10 years 
following, it has brought the tigure uP 
to $100,000,000, writing five times 4 


much in the past 10 years as it did in 


the first 18 years. 





Lawrence in New Quarters 
T. F. Lawrence, 


Illinois manager !0f 
the Reliance Life of Pittsburgh, is now 
established in his new quarters at 10 
North La Salle street, Chicago. The 
Reliance Life was formerly located @ 
111 West Monroe street, Chicago. Th 
new move to larger and more comme 


dious quarters is in line with Mr Law 
rence’s plan of expansion for the Tih 
nois department. 

The greatest hero is the man who 's 
master of himself. The greatest battle 
is the battle which is fought wi ithin 
fought to victory. The greatest char- 
acter is the character which is built - 
will power. The highest form of ec 
cation is an educated will, a will to 
right, to do right. Test yourse!! at sot 
point where you have the least oe 
picion of weakness. Be master ° 
yourself. 
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REVIEW ADVERTISING 
PROBLEMS AT MEETING 


(CONTINUED FROM PAGE 3) 
department or manager are affiliated 
with it. A frank and free exchange of 
plans and ideas is the rule at its meet- 
ings. It is as valuable to the new com- 
pany as to the old, established one. As 
a clearing house of insurance advertis- 
ing methods and processes it serves a 
useful purpose. 

The early arrivals had a get-together 
dinner Sunday evening presided over by 
Cc. S. S. Miller, North British. Human- 
interest motion pictures being used by 


the Metropolitan Life, Hartford Fire, 
Phoenix Mutual Life and North British 
were shown. There were some vocal 


and violin solos. It was the largest get 
acquainted party yet held. 


Committees Are Named 


° 

Clifford Elvins, Imperial Life, pre- 
sided at the initial general 
president. He named as a nominating 
committee E. C. Sparver, Connecticut 
Mutual; W. W. Ellis, National Board: 
C. E. Freeman, America Fore; L. E. 
lillinghast, Great American Indemnity, 
and H. H. Putnam, John Hancock Mu- 
tual Life. Resolutions committee: E. A. 
Brock, Great West Life; J. W. Long- 
necker, Hartford Fire, and H. W. War- 
ner, Maryland Casualty. 

W. L. Barnhart, National Surety, was 
the first speaker. He 
most interesting subject in the world 
which, he said, is “you.” He urged the 
use of the “you” appeal in advertising 
and said it should be taught to 
agents and salesmen. He _ criticized 
company advertising in insurance jour- 
nals, saying that he featured too much 
the name of the company and did not 
appeal to the interest of the reader. 


Speak™ 


session as 


discussed “the 


” 


copy, 


Ryon and Hull 


O. B. Ryon, consulting counsel of the 
National Board of Fire Underwriters, 
told of the public relations advertising 
program launched this week by his or- 
ganization in.daily newspapers in four 


states. Roger B. Hull, managing direc- 
tor of the National Association of Life 
Underwriters, spoke on “The New In- 


dustrial Citizenship,” reiterating what he 
recently said on this question in Detroit 
at the time of the annual convention of 
his organization. John H. Mitchell, of 
Barron G. Collier, closed the morning 
meeting with a talk on the merits of 
street car sign advertising, after W. W. 
Darrow, Home of New York, had read 
the report of the public relations com 
mittee. 

Luther B. Little, Metropolitan Life, 
was in charge of the noon luncheon, at 
which Merle Thorpe, editor of “The Na- 
tion’s Business,” explained the functions 
of the United States Chamber of Com- 
merce, 

It was at the group sessions, which 
began Monday afternoon, that the “real 
stuff’ came to the surface. At these 
meetings there was less formality and 
much earnest discussion. It would re- 
quire columns to record what took place 
at each of these gatherings. 

Tells of Metropolitan’s Advertising 


John Hall Woods, Great Northern 
Life, was in charge of the general ses- 
ion on Tuesday morning. James E. 
Navanagh, vice-president of the Metro- 
Life, was the first speaker. His 
pic was “Indirect Advertising for Di- 
Results.” He told of the welfare 
work and public benefit advertising done 
hi He gave the figures 

Metropolitan is spending 
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‘ wh He was followed by Joseph 
\. Wright of the General Outdoor Ad- 
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ismg Corporation. He _ displaved 





Ss, graphs and illustrations setting 
+1 . 
1¢ advantages of outdoor pub- 
city 
Survey of Institutional Advertising 


Miles, assistant manager of 
Insurance Sales Research Bu- 
“au, told of the investigation that his 
‘Sanization has made to determine 
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LIFE 


whether or not institutional advertising 
of lite insurance is needed. He ex- 
plained that 20 member companies con- 
tributed $250 each to meet the expense 
of the research. As a result of the sur- 
vey made it has been found that (1) life 
insurance is favorably regarded by most 
people; (2) it is generaily looked upon 
as a-form of saving; (3) the public be 
lieves there are now enough life agents; 
(4) about half of the people are 
erly informed regarding life msurance; 
(5) the average prospect sees only 49 
percent of the who call upon 
him; (6) about half of the people read 


prop- 


agents 


life insurance advertising literature or 
news items; (7) those who have lapsed 
their policies are still favorable to life 
insurance in nearly all cases; (8) few 
policies are sold for definite uses, and 
(7) there is plenty of lite imsurance 


news printed in newspapers and maga- 
zines, but its quality is poor. There was 
about a half-hour’s discussion following 
Mr. Miles’ talk. 

At noon there was a luncheon at the 
Washington Advertising Club at which 
1. W. Longnecker, Hartford, presided 
Edward I. Taylor, vice-president of the 
Century Indemnity, was the speaker 
He talked on service to the public as a 
factor in advertising. Following the 





CLIFFORD ELVINS 


of Conference 


Retiring President 


luncheon the meeting again split into 
three group sessions. 


Trophies Are Awarded 


On Tuesday evening there was an in- 
formal dinner dance and entertainment 
with President Clifford Elvins in charge. 
At this gathering William A. Hart, 
president of the Association of National 
Advertisers, awarded the “Rough 
Notes” and Holcombe trophies, which 
are given each year to the companies 
which have used the most meritorious 
and effective advertising copy during 
the year. The “Rough Notes” bronze 
plaque and first award, went to the Fi- 
delity-Phenix Fire. Second honors were 
captured by the Home of New York and 


third place was won by the Boston. 
Honorable mention was given the 
Southland Life of Dallas, Tex The 


Holcombe trophy was won by the Pru- 
dential Life with honorable mention for 
the Hartford Fire. 

The speaker was David 
editor of the “United States Daily,” 
who spoke on “Insurance in Relation 
to the Future Growth of America.” 


Lawrence, 


Paret’s Play Is Staged 


An original “Fuss and 
Feathers,” by Louis F. Paret, general 
agent of the Provident Mutual Life at 
Camden, N. J., was the histrionic feature 
of the evening. It was presented by 
Mr. Paret and a cast of talented ama- 
teur guest players from Mr. Paret’s 
agency, assisted by conference dele- 
gates. The evening was concluded with 
dancing. 

Wednesday morning was devoted to 


burlesque 
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the annual business meeting and elec-| GETS WARM WELCOME ON 


tion of officers. President Elvins read 
his annual report. The reports of Sec- 
retary Crosby and Treasurer Little were 
also presented. At noon the convention 
was given a special reception by Presi- 
dent Coolidge at which a group picture 


was taken. 
Life Group Session 
Joseph P. Licklider, Missouri State 
Life, was the life group chairman. At 
this session six members sat at each 


table and discussed for 20 minutes one 


of six topics. At the close of each 20- 
minute period three members at each 
table moved progressively to another 
table. At the close the table leaders 
made brief reports on the best idea de- 
veloped in the six discussions at their 
respective tables. The subjects dis- 
cussed and the leaders for each were: 

“New Advertising Plans to Aid in 
Selling,” B. N. Mills, Bankers Life of 
lowa. 

“Selling Advertising Plans to the 
\gency Force and How to Do It,” S. A 


Swisher, Jr., Equitable Life of lowa. 
“Relationship of the Advertising De 

partment to Other Departments in the 

Home Office,” C. T. Stevens, Phoenix 


Mutual Life. 
“How Can Advertising Help in Con- 
servation Work,” C. C. Fleming, Life 


Insurance Company of Virginia 

“How to Make Your Agency Publica- 
tion Most Helpful to Your Sales Or- 
ganization,” K. H. Mathus, Connecticut 
Mutual Life. 

“To What Extent Does Direct Mail 
Advertising Actually Help in Making a 
Sale?” F. J. Bohl, Peoria Life. 

This plan for conducting the life 
group meeting was the idea of B. N 
Mills, secretary of the Bankers Life of 
lowa It was novel and effective Its 
chief advantage was that person 
present took an active part in an infor- 
mal round table each of 
the six topics and each one became ac 
auainted with everyone attending 
the meeting. It had the effect of break- 
ing down the formality and reserve. 


each 
discussion 


on 


¢ Ise 


Second Life Session 
J. P. Licklider, Missouri State Life, 
also presided at the second life group 
meeting Tuesday afternoon Che life 


group meetings were characterized by 
an unusually interested discussion olf 
thoroughly practical topics. Some nine 


points were discussed, each topic being 


started with a prepared talk. The topics 
and speakers were as follows: 

“How to Prepare Acceptable Matter 
for Newspaper Publicity,” H. P. Bran- 
don, Columbus Mutual. 

“Lincoln Historical Foundation and 
Its Publicity Features,” Edgar P. Her- 


man, Lincoln National. 

“What Constitutes Advertising?” 
Chlo Peterson, Business Men’s Assur- 
ance, 

“Attitude of Agents Toward Home 
Office Advertising,” Paul Speicher, In- 


surance Research & Review. 

“The Texas Plan of Co-operative Ad- 
vertising,” Larry A. Southland 
Life. 

Several of the program speakers were 


Jacobs, 


unable to be present, but their topics 
came in for thorough discussion. “Get 
ting the Greatest Value Out of Trad 
Journal Advertising” and “Preparing 


Sales Literature for the Field,” were two 
of the topics. 


Barnhart Gives Sales Talk 


Vice-President W. L. 


Barnhart of th 


National Surety spoke on “The Most 
Interesting Subject in the World.” He 
said that this subject was “You,” be- 


cause after all men are most interested 


in themselves He gave some interest- 
ing examples. Mr. Barnhart said that 
the advertising and sales forces who 
recognize the “you” are the most suc- 
cessful. He criticized insurance adver- 
tising and said that in most cases the 
name of the company was the most 
prominent thing and that very few ad- 


vertisements written from the “you” 


angle. 


are 





RETURNING TO OLD FIELD 


FRANK DAVIS TAKES CHARGE 
New Chicago General Agent of Penn 
Mutual Life Is Formally 


Installed 
Frank H. Davis, who recently was ap- 
pointed one of the Chicago general 
agents of the Penn Mutual Life, took 
charge of his agency on Monday this 
week. He succeeds Alexander E. Pat- 
terson, who takes a Penn Mutual gen- 


eral agency in New York City. 
Mr. Davis is well known to the life 
fraternity in Chicago through his long 


association with the Equitable of New 
York. He served that company in 
Chicago before he was appointed its 
agency vice-president. 

When he arrived at his office on Mon- 
day Mr. Davis found it banked with 
flowers, and on his desk were many 
notes and wires from well-wishers in 
the business. 

Since he took over the agency Mr 
Davis has apointed H. Gordon Swan- 


son, formerly with the Bokum & Dingk 
agency of the Massachusetts Mutual, a 
supervisor. Mr. Swanson already has 
taken up his new duties. 


MUTUAL LIFE APPOINTS 
CONSERVATORS IN CHICAGO 





W. J. Sanderson of the Merman 
Hintzpeter general agency of the Mu- 
tual Life of New York in Chicago, and 
Charles S. Norris of the Robert E 
Spaulding Chicago general agency of 
the company, have been appointed “con- 
servators” for the company in the Chi- 
cago territory. The men are on salary 
and have it as their duty to make per- 
sonal contact with policyholders to pre- 
vent lapses. 

Lapsation is ever a problem with the 
life company, and to prevent lapsation a 


number of the companies have estab- 
lished conservation departments in va- 
rious territories to aid agents and to 
preserve business for the companies. 
The service is special in its nature, and 
only a tactful, resourceful man _ with 


years of experience as a producer can 
do the work successfully. 


ACTUARIAL SOCIETY TO 
MEET IN PHILADELPHIA 


Philadelphia will be the meeting place 


of the semi-annual session of the Actu 
arial Society of America Oct. 18-19, 
invitations going out last week to all 
members. The usual program of both 


informal discussion and the presentation 
of formal papers will be arranged, the 
subjects suggested by the actuaries 
being brought up for consideration. The 
sessions will be divided between the new 
home office buildings of the Provident 
Mutual and the Fidelity Mutual 


Guardian Life Men Honor Heye 


October has been designated as Presi- 
dent’s Month for the Guardian Life, in 
honor of President Carl Heye. The goal 
of qualification for membership in the 
Guardian's “8-a-month, 100-a-year” club 
has been established for every Guardian 
representative. 

Binders containing eight applications 
have been sent to every field man. Each 
application represents an arrow, shot at 
the target shown on the cover of the 
binder As each circle is pierced in 
succession, the eighth arrow finds lodge 
ment in the bulls-eye The completed 
target is then signed and mailed direct 
to President Heye by the field man. 

The idea of the President’s Month 
campaign has met with enthusiastic ap- 
proval from the field and it is expected 
that October will furnish a new record 
for the Guardian in number of apli- 
cations written 
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Mr. Caldwell’s 


A. S. CALDWELL, commissioner of Ten- 
nessee, retired as president of the Na- 
TIONAL CONVENTION OF INSURANCE Com- 
MISSIONERS at the annual meeting at Rapid 
City. Mr. CaLpwett has made an excep- 
tionally fine president of this important 
organization. He is one of the most con- 
scientious state officials in power. He is 
outspoken, is a man of conviction and 
cannot be swerved when he finds that he 
is right. He has taken a very prominent 
part in the effort to find a remedy for 
meeting unauthorized insurance. He has 
brought up this subject in all his addresses. 


Valuable Service 


He feels very keenly the necessity of pro- 
tecting the public against unlicensed com- 
panies. 

Those who have come in contact with 
Mr. CALDWELL during his term of office 
realize the conscientious manner in which 
he has endeavored to discharge all his 
duties. He has not been dictatorial. At 
the same time he has insisted that business 
be done in a business-like way. He has 
been in office five years in Tennessee and 
has been a constructive force in his state 
as well as in the organization of insurance 
commissioners. 


Spirit of the Black Hills 


Tuose who attended the meeting of 
the NATIONAL CONVENTION OF INSURANCE 
CoMMISSIONERS at Rapid City have a new 
conception of South Dakota and the Black 
Hills district. Most of the people who 
went to that meeting had never been in 
that neighborhood. The hospitality ex- 
tended was profuse and sincere. The 
insurance commissioners never had so pic- 
turesque and interesting a setting for their 


meeting. The visitors were unprepared 
for the majestic scenic beauty of the 
Black Hills region. It is awe-inspiring. 


The resources of the state, as recited at 


The Passing of Co 


Tue sudden death of Commissioner 
Joun C. Lunine of Florida while at- 
tending the meeting of the NationaL Con- 
VENTION OF INSURANCE COMMISSIONERS at 
Rapid City brings to mind the kindly 
nature, sympathetic heart and conscien- 
tious mind of this noble man. Commis- 
sioner LuninG had been in his office 16 
years. As time went on he had a finer 
and more comprehensive understanding of 
insurance. At times he may have seemed 
deliberate in reaching his conclusions. 
When he felt that he was right nothing 
swerved him. He believed in insurance 
of a stable nature. Mr. LuNING was not 
a man that tried to show off nor was he 
one of. great pretensions. In his state he 


stood for the best in insurance. In his 


the banquet by Secretary of Agriculture 
CriLLy, are somewhat bewildering. We 
had all thought of South Dakota as a 


great prairie, grazing, wheat producing 
state. We were not prepared to find that 
it is a state of so varied resources which 


hold for the future activity along so many 
lines. Those who attended the commis- 
sioners’ convention carried away with them 
an enlightened interpretation of the spirit 
of the Black Hills, the splendid hospitality 
of the people and the potential bigness 
of South Dakota in all business and 
civic activities. 


mmissioner Luning 


association with his fellow insurance com- 
missioners and with insurance men he 
was radiant with good nature and kind- 
ness. To the older men of the organiza- 
tion he was a most valued friend, It is 
significant that his last official act was a 
resolution introduced the night before he 
died at the meeting commending WeEsLEey 
E. Monk of Massachusetts for the stand 
he took in insisting on adequate rates for 
compulsory liability insurance and deplor- 
ing the fact that politics carried out of 
office so able and valuable an official. 
Mr. Luninc was a believer in justice. 
He felt very keenly that Mr. Monx had 
been dealt with unjustly. He wanted 
the insurance commissioners to express 
their sentiments regarding him. 


What the Figures Mean 


WHEN life companies show the amount 
of money that has been paid to depend- 
ents under policies, to estates and to 
living policyholders the vast transactions 
of life insurance are in a measure appre- 
ciated. The public has too little knowl- 
edge of what life insurance is accom- 





plishing. When these figures are pre- 
sented, however, to the people, they are 
interested in seeing that life insurance 
is indeed serving vast numbers in a quiet 
but effective way. These figures give a 
concrete example of what life insurance 
is doing. 
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Arthur E. Stilwell, a former state 
agent of the Travelers, originator of the 
coupon annuity system of life insurance 
and a pioneer railroad builder in the 
west, died of apoplexy in New York 
City last week. He was 68 years old. 

While living in Chicago, after various 
experiences as a printer, Mr. Stilwell 
became acquainted with C. H. Ham- 
mons, state agent for the Travelers, who 
induced him to engage in the life insur- 
ance business as assistant state agent 
for Illinois. Mr. Stilwell gave as much 
study to life insurance as he had pre- 
viously given to printing and he soon 
perceived that the.great bulk of life in- 
surance was on the straight life plan, by 
which the heirs got the money after the 
insured died, and the insured, though 
he might be in want, could get none 
of what he was insured for. He de- 
signed and copyrighted the coupon an- 
nuity, by which the insured after he had 
reached the age of 59 years received at 
the age of 60, one-twentieth as an an- 
nual income. He also devised an acci- 
dent policy paying endowments. 

The policies met hearty approval from 
Mr. Hammons and John H. Nolan, then 
Chicago city agent of the Travelers, who 
advised him to submit the policies to 
James G. Batterson, president of the 
Travelers. Mr. Batterson accepted the 
policies and at the request of Mr. Stil- 
well appointed him state agent for Con- 
necticut and Rhode Island, which posi- 
tion he held for about three years. 

The call of railroading again 
heard and he went west in 1897. 
built the Kansas City 
railroad. Later he built the Kansas 
City Southern, from Kansas City to the 
Gulf of Mexico, with its terminal at 
Port Arthur, Tex. Later he promoted 
the Kansas City, Mexico & Orient on a 
franchise granted by President Diaz, 
but the Mexican revolution haited con- 
struction. 


was 
He 


Charles C. Lockwood, recently named 
as the Republican candidate for lieu- 
tenant governor of New York, is known, 
by reputation at least, to the under- 
writing fraternity of the entire country. 
He served chairman of the joint 
legislative committee on housing several 
years ago, when that body extended 
the scope of its inquiry into the invest- 
ment practices of both fire and life com- 
panies, the redoubtable Samuel Unter- 
meyer acting as its counsel. A lawyer 
by profession, Mr. Lockwood has been 
a member of both houses of the 
York legislature and has always been 
regarded as possessing a level head and 


as 


a desire to deal fairly with every issue 
before him. At one time he was at- 
torney for the old Provident Savings 
Life. 


Albert H. Corey, former secretary of 
the Homesteaders Life Association, Des 
Moines, died at his home there last 
week at the age of 59. Mr. Corey had 
been in poor health for several years. 


Charles R. Detrick, 


the new presi- 
dent of the National Convention of 
Insurance Commissioners, is California 


commissioner and has been in his pres- 
ent position since January, 1925. He 
was building and loan commissioner in 
1924. He was formerly an attorney in 
San Francisco. He was secretary 
the railroad commission from 1911 
1918, 
utilities of 


to 


the state. From 1910 to 
1916 Mr. Detrick was secretary of the 
state organization that was prominent 
in politics in California and eventually 
elected Hiram W. Johnson as governor. 
Mr. Detrick was elected second vice- 
president of the Commissioners’ Con- 
vention and then moved up to the first 
vice-presidency. 


Garfield W. Brown, the new insur- 





ance commissioner of Minnesota, who 


having charge of all the public | 
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GARFIELD W. BROWN 


New Minnesota Commissioner 
takes office Oct. 15, succeeding George 
W. Wells, attended the commissioners’ 
meeting at Rapid City, S. D., and made 
a very favorable impression. While 
without any previous insurance experi- 
ence, he has taken a great interest in 
the work of the department and is ex- 
pected to give a good account of him- 
self in that position. 


Zac C, Tally, general agent in Birm- 
ingham, Ala., for the Missouri State 
Life, died at his home last week. 

Mr. Tally connected with the Missouri 
State June 3, 1914, as general agent, and 
for 14 years he had faithfully and loyally 
represented the company. He had been 
one of the company’s most consistent 
producers. 


Frederick E. Busby, 79, at one time 

general agent of the National Life of 
Vermont in Denver, and a past presi- 
dent of the Denver Association of Life 
Underwriters, dropped dead while 
watching the G. A. R. parade in Den- 
ver. Mr. Busby went to Colorado from 
New York in 1880. 
F. B. Olds, secretary and treasurer 
the Great Republic Life, left Los 
Angeles last Monday, accompanied by 
Mrs. Olds, on a trip east as far as Chi- 
cago After visiting relatives and 
friends in that city a few days will be 
spent at Lombard, III, the old home of 
Mr. Olds, and later he will attend the 
annual meeting of the American Life 
Convention in St. Louis. 


ot 


Gene Waddle, traveling auditor for 
the American National of Galveston and 
son of M. M. Waddle, manager at Los 
Angeles of the same company’s south- 
ern California agency, who has been 
spending his vacation with his parents, 
was married recently to Miss Natha De- 
Von Jones of Alhambra, Cal. Mr. Wad- 
dle and his bride are on a honeymoon 
motor trip through northern California 
and the Pacific northwest. 


John A. Sullivan of Chicago, 
president of the Great Northern Life, 
was married last Saturday to Miss Clara 
Bankert, also of Chicago. 


vice- 


Frederick Bruchholz, agency director 
of the clearing house branch of the New 
York Life in Chicago, won second place 
in the 22-mile “Catalina” swim contest 
held in the Union League Club. The 
event was one of the athletic features 
of the club’s summer season and at 


| tracted a large number of competitors: 
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ALEXANDER STATE MANAGER 





Takes Supervision of Entire Kansas 
Field for Federal Reserve Life— 
Was With International 





L. A. Alexander has been named as 
Kansas state manager for the Federal 
Reserve Life’ of Kansas City, Kan. His 
headquarters will remain in Topeka and 
the entire agency force which he has 
built up in 16 years has been trans- 
ferred to the Federal Reserve organiza- 
tion. Mr. Alexander was state man- 
ager for the International Life of St. 
Louis for 16 years and when that com- 
pany went into receivership and was re- 
insured Mr, Alexander set about rear- 
ranging his agency force and completed 
a contract to handle the business of the 
Federal Reserve Life. Before he joined 
the International Mr. Alexander had 
been with the New York Life for eight 
vears. 





W. C. Bannister 


W. C. Bannister has been appointed 
general agent at Richmond, Va. for the 
Conservative Life of Wheeling, W. Va. 
He will cover Richmond and contigu- 
ous territory. Mr. Bannister has been 
general agent at Richmond for several 
years for the Continental Casualty of 
Chicago. He will retain this connec- 
tion . The Conservative Life has been 
without a representative at Richmond 
snce Oscar Hornsby resigned as gen- 
eral agent there several months ago, 
to launch a life company of his own, 
known as the Virginia Mutual Life. 





B. M. Wahle 


B. M. Wahle has been appointed gen- 
eral agent of the Mutual Trust Life at 
Hillside, N. J. His offices are at 1282 
North Broad street. 





H. Gordon Swanson 


H. Gordon Swanson has been ap- 
pointed supervisor with the Frank H. 
Vavis agency of the Penn Mutual Life 
n Chicago, 

For the past four years Mr. Swan- 
son has been agency director for the 
Bokum & Dingle agency of the Massa- 
chusetts Mutual Life in Chicago, where 
te has been of service in developing 
and training new men and has been an 
important factor in making the Chicago 
ihce the leading agency in the coun- 
'ty tor the Massachusetts Mutual. 

\s a demonstration of their esteem 
Bokum & Dingle agents had a 
uncheon in his honor Monday noon. 
‘twas with regret but with best wishes 
lor his future success and welfare that 
ey saw him go. He takes up larger 
‘nd more responsible duties with the 


p 


renn Mutual. 





Edward O. Martin 


Edward O. Martin has been appointed 
assistant general agent of the Provident 
Mutual Life in Chattanooga, Tenn. 
Thurman W. Payne is the general 
agent. Mr. Martin became a full-time 
‘gent of the company in 1925. 





Northwestern National Appointments 


i K. Schwartz of Newark has been 
‘ppointed New Jersey general agent for 
Sch orthwestern National Life. Mr. 
—,- has had many years experi- 
» SS aS a personal producer. 

tome bert Wilt of Elkins and O. K. Sut- 
| 2 gh Chareston he been appointed 
serthwestern National Life’ general 
_ in W est Virginia. Both men 

- upward of 25 years of life insur- 

“© held experience behind them. 





Ralph P. Mitchell 


Ralph P. Mitchell has been appointed 


8eneral agent of the State Mutual Life 








Just one of the many 
ways Shield men receive 
cooperation that counts 
— that great personal 
advertising of theirs— 
W-S-M—the favorite 
radiostation of millions. 





— 
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TWENTY-EIGHTH ANNUAL FINANCIAL STATEMENT 
YEAR ENDING—DECEMBER 31, 1927 


ASSETS LIABILITIES 











Bonds and _ Stocks Legal Reserve, Life 
Pea $ 9,831,749.82 Insurance Policies. .$10,973,342.00 
Principally Govern- American Experience 
ment, State, County, 3%%, Standard and 
and Municipal Bonds 7 ~. —— “oo 
ega eserve, Dis- 
py ee 7.506,973.48 ability Policies .... ene 
LauetadiasS Contingent ~~ ve 2,888,754.5 
R ve for pi- 
— BS meooncouas .. 1,000,000.00 
Cash in Bank nd Gross Premiums Paid 
Offices rset ae 896,361.55 in Advance ....... 387,914.83 
($725,381.47 at interest) Taxes Accrued, but 331,905.36 
Real Estate Owned... 834,606.46 ame agg age aon 
Buldag _ Bonds, Deposits, ete. 403,013.07 
Mainly a Savings un 
—_ — — 114,625.00 Policy Claims in 
Lo eed 
. tment ... 882. 
ferred Premiums .. 457,975.03 All Other Items chenes 41,770.42 
Policy Loans ........ 283,626.19 Liabilities Other Than 
Interest Accrued and Capital and Surplus 16,408,612.95 
eee 262,555.75 Capital and Surplus.. 3,869,860.33 
Total Assets ...... $20,278,473.28 Total Liabilities ..$20,278,473.28 
Total Claims Paid 28 Years Ending December 31, 1927....-- $ 57,976,110.40 
Total Life Insurance in force December 31, 1027...+++++++++ 235,583,186.00 
































George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 


HARRISON B. SMITH, President 
presents opportunity for liberal contracts covering definite territory with 
Home Office registry and with power of appointment of sub-agents, 
irginia, Virginia, Ohio, Kentucky, Tennessee, South 
Sein tees Conctien, Guam Milan, Oilbons and Washington. 
Address 
ERNEST C. MILAIR, Vice-President and Secretary 














—— at 
COLORADO———ILLINOIS———INDIANA————IOWA. SANSAS——— EENTUCKY UIC HIGAN ——-- MINNESOTA 
’ 
| ‘INDEPENDENCE FOR DEPENDENTS’ ; 
Z 
Request details for our remunerative contracts for x 
5 AGENCY MANAGERS FOR ILLINOIS — MICHIGAN — OHIO 
| You will benefit by our special attention now to these States = 
z > 
n 
2 SECURITY LIFE INSURANCE COMPANY OF AMERICA ; 
] oO. W. JOHNSON, President 134 North La Salle Street, Chicago S. W. GOSS, Vice-President 
OHIO————-OREGON ———— PENNSYLVANIA—_——TENNESSEE—_VIRGINIA WASHINGTON ———-WEST VIRGINIA 
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Union Bank building. Mr. Mitchell has 
had many years’ experience in the life 
field. 


Mack & Johnson 


The Mack & Johnson general agency 
for the Northwestern Mutual Life at 
South Bend, Ind., has been dissolved. 
Ward L. Mack is retiring. Edgar F. 
Johnson has taken over the agency. 

Mr. Mack has been a general agent 
for the Northwestern Mutual for 22 
years and has been,associated with the 
company since 1906. The firm of Mack 
& Johnson was organized in 1914. 


John L. McElfresh 


John L. McElfresh has been appointed 
general agent by the Connécticut Mu- 
tual Life to succeed Edwin D. Samp- 
son, who resigned. Mr. McElfresh’s 
territory includes the District of Colum- 
bia and the part of Virginia lying north 
of the southern boundary of Shenandoah, 





THE 








Page, Greene, Orange, Spotsylvania, 
Stafford and King George counties and 
for the counties of Morgan, Berkeley 
and Jefferson in West Virginia. Mr. 
McElfresh’s office will be in Washington 
at 1125 Woodward building. Mr. Mc- 
Elfresh has had six years’ experience in 
organization and field work with the 
company’s Boston agency. 


L. H. Maus 


L. H. Maus, general agent of the 
Minnesota Mutual at Cleveland, has re- 
signed. 


Guy A. and Glenn M. Reem 


Guy A. Reem, manager of the Can- 
ada Life in Detroit, and his brother, 
Glenn M. Reem of Saginaw, who has 
represented the same company in that 
city, have taken over the state agency 
of the State Mutual Life of Massachu- 
setts. They will continue their head- 
quarters in the two cities as heretofore. 











EASTERN STATES ACTIVITIES 

















CAUSES | OF DEATH. GIVEN 





Ohio State Life Shows Record for the 
First Three Months of 
the Year 





COLUMBUS, O., Oct. 4.—An inter- 
esting statement showing the leading 
causes of death in Ohio, covering a four- 
months period, has been issued by the 
Ohio State Life, the report being based 
upon information obtained from the state 
division of vital! statistics and other 
sources. Heart disease leads all causes 
of deaths in 14 representative counties, 
while there were variations in the causes 
of the second and third largest numbers 
of deaths in 14 representatives counties, 
heart disease caused the most deaths in 
each of them. With heart disease lead- 
ing in the state for the four-month pe- 
riod with 5,108 deaths, pneumonia (all 
forms) was second with 2,755 and 
cerebral hemorrhage third with 2,596. 
There has been a steady gain in deaths 
due to automobile accidents. 

A statement as to the leading causes 
of deaths in 14 representative counties 
of Ohio, as given out by the Ohio State 
Life, follows: 

Allen County—Heart disease, 61; cere- 
bral hemorrhage, 37; cancer, all forms, 
36. 

Montgomery 


County—Heart disease, 





279; tuberculosis, 112; pneumonia (all 
forms), 106. 
Hamilton County—Heart disease, 532; 


nephritis, 324; (all forms), | 
276. 


Butler County—Heart disease, 82; ce- 


pneumonia 


rebral hemorrhage, 47; cancer (ali 
forms), 42. 

Scioto County—Heart disease, 42; in- 
fluenza, 39; pneumonia (all forms), 36. 


Licking County—Heart disease, 64; ce- 


rebral hemorrhage, 39; pneumonia (all 
forms), 27. 
Richland County—Heart disease, 48; 


cerebral hemorrhage, 24; nephritis, 22. 
Cuyahoga County—Heart disease, 732; 


pneumonia (all forms), 505; cancer (all 
forms), 379. 

Lucas County—Heart disease, 392; 
pneumonia (all forms), 142; cerebral 


hemorrhage, 129. 

Mahoning County—Heart disease, 135; 
pneumonia (all forms), 114; tuberculosis, 
61. 


Marion County—Heart disease, 31; 
pneumonia (all forms), 18; cerebral 
hemorrhage, 17. 

Stark County—Heart disease, 145; 
pneumonia (all forms), 95; cerebral 
hemorrhage, 76. 

Summit County—Heart disease, 194; 
pneumonia (all forms), 161; cancer (all 
forms), 75. 

Clark County—Heart disease, 79; ce- 
rebral hemorrhage, 41; pneumonia (all 


forms), 38. 





Burial, Cemetery Groups Hit 





Commissioner Taggart of Pennsyl- 
vania this week issued an order to a 


number of burial associations and cem- 
etery companies to cease issuing con- 
tracts under which funeral expenses are 
paid and cemetery lots are purchased on 
the installment plan. The Pennsylvania 
attorney-general held that such contracts 
are insurance contracts and that the 
concerns affected have no authority to 
issue them. In both kinds of contracts 
it is provided that the installment pay- 
ments end if death occurs before the 
end of the installment period, and that, 
therefore, they are in effect insurance 
contracts. 


Philadelphia Trust Round Table 


The Life Trust Round Table of Phil- 
adelphia is taking advantage of the con- 
vention of the American Bankers Asso- 
ciation now being held in that city and 
the quarterly dinner-forum, scheduled 
for Friday evening, will find three bank- 
ers, one from the far west, one from 
the south and one from the middle west, 
as speakers on the program. The other 
speaker will be Dr. John A. Stevenson, 
Philadelphia agency director of the Penn 
Mutual Life. 

George Wharton Pepper, former Unit- 
ed States Senator, will act as master 
of ceremonies. 


Jones Made Group Supervisor 


Appointment of Sewell M. Jones of 
Utica, N. Y., as general supervisor of 
group insurance in the northern terri- 
tory of the Metropolitan Life is an- 
nounced. The territory includes Ver- 
mont, New Hampshire, Maine and 
New York. Mr. Jones is a graduate 
of Hamilton College and has been with 
Metropolitan five years as group sales 
representative in central and western 
New York. 


Round Table Meetings Held 


The Insurance Federation of Pennsyl- 
vania began a series of round table 
conferences in various parts of the state 
at Pottsville on Thursday of this 
week. Other meetings will be held at 
Allentown, Oct. 9 and at Bethlehem, 
Oct. 11. Officers of trust companies, 
and many other business men of North 
Hampton county, have been invited to 
attend the Bethlehem meeting. 





Bureau Gives Training Course 


A four days managers’ school for life 
agency executives in Boston came to a 
close Thursday. The school is one of 
the most successful ever conducted by 
the Life Insurance Sales Research Bu- 


reau of Hartford, which has been in 
charge. There were 45 agency man- 
agers in attendance, representing 90 


per cent of the life general agencies in 
Boston. 

The school was in charge of John 
Marshall Holcombe, Jr., manager of the 





bureau, who was assisted by H. G. 
Kenagy, head of the field service, and 
F. G. Dickinson, field representative. 
Associated with them on the faculty 
were Philip Hewes and Hugh Walker, 
of the service department of the bureau 
and A. W. Crowell, of the statistical 
department. 


Agency Holds Sales Meeting 


The Youngstown, O., agency of the 
Equitable Life of Iowa under the su- 
pervision of W. E. Cox, held its regu- 
lar quarterly sales meeting last week. 

Frank G. Sayer, former assistant sec- 
retary to Lloyd George, former Prime 
Minister of England, presented a num- 
ber of graphic illustrations of the Brit- 
ish insurance system and then told of 
the individuality that was necesary if a 
salesman was to succeed. Mr. Sayer 
stated that busines today operates under 
the one slogan, “Growing or Going,” 
and that the salesman who fails to stop 
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the lapses or to reduce them to a mini- 
mum amount is on the “going” basis. 


Rochester Sales Show Slump 


In August, 27 of the leading agencies 
in the Rochester, N. Y. district totaled 
sales of $4,752,403 in ordinary life insur- 
ance paid for, a 12 percent decrease com- 
pared with August, 1927, and a 3 percent 
decline from the July, 1928, level. Fif- 
teen of the 27 companies showed in- 
creases for August over a year ago. 

Cumulative eight-month totals aggre- 
gated $42,950,495, a 7 percent decline 
from the amount paid for the same 
period last year. 


Loomis Moves to South Bend 


A. L. Loomis, general agent of the 
State Mutual Life, has moved his agency 
from Benton Harbor, Mich., to South 
Bend, Ind. His new address is Room 
6, South Shore Line building. 
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PLAN FARM LIFE COMPANY | INSURANCE DAY PLANS MADE 


Illinois Agricultural Association Backs 
Move—Seek Pledges for $3,000,000 
Insurance 


DECATUR, ILL., Oct. 4.—Unanimous 
endorsement was given by farm bureau 
county presidents and advisors from all 
over the state to the organization of a 
life insurance company sponsored by the 
Illinois Agricultural Association at the 
semi-annual conference here. The re- 
port that the $50,000 preferred stock in 
the holding company will be practically 
oversubscribed is virtually the last step 
in the preliminary work of launching the 
insurance venture. 

Pledging of $3,000,000 of insurance 
among farm bureau members will be the 
final step. Unless this amount can be 
secured the project will not be carried 
further. The first policy offered will be 
a special participating policy, available 
only to farm bureau members and their 
families. Other types are to be prepared 
later. 

The life company will have $100,000 
capital and $25,000 surplus. A _ holding 
company will also be formed with $125,- 
000 capital, a considerable part of its 
stock being taken by the Illinois Agri- 
cultural Association. 





ADDITIONAL SPEAKERS NAMED 





Commissioner Freedy, J. S. Phillips, 
Great American Indemnity, on 
List of Prominent Men 


MILWAUKEE, Oct. 3.—Five more 
speakers for Wisconsin’s Insurance Day 
on Oct. 24, sponsored by the Insurance 
Federation of Wisconsin, have been an- 
nounced by Henry F. Tyrrell, chairman 
of the speakers’ committee. 

They include John Eglof, supervisor 
of the agency field force for the Trav- 
elers; Commisisoner Milton A. Freedy; 
Jesse S. Phillips, president of the Great 
American Indemnity; James L. Rainey, 
agency supervisor for the Missouri State 
Life, and Charles Milton Newcombe, 
humorist, who will speak at the ban- 
quet. 

“Insurance day in Wisconsin this year 
will be insurance salesmanship day,” 
is the way John A. Keelan, president of 
the Insurance Federation of Wisconsin, 
and general chairman of the event, de- 
scribes it. “Mr. Eglof and Mr. Rainey 
are known nationally for their sales 
insurance work and they will give those 
who attend Wisconsin’s Insurance Day 
the benefit of their many years ex- 
perience in the selling of insurance and 
supervising field forces. This will be of 
special benefit to the local agents 
throughout the state as they will be 
given new ideas which should help them 
in their business.” 

Ee. 





H. O. McIntosh Elected General Chair- 
man of Kansas Committee—New 
Committee Members Chosen 





Kansas Insurance Day, inaugurated 
this year, is to be continued. Next 
year’s meeting is to be held in Topeka, 
during May, according to the decision 
of the general committee at a meeting 
held in Wichita last week. H. O 
McIntosh, Kansas state agent for the 
Hanover Fire, was elected general chair- 
man. O. T. Cropper of Topeka, mana- 
ger of the Aetna Life, W. B. Gasche oi 
Topeka, president and general manager 
of the Alliance Cooperative; Bert 
Mitchner of Hutchinson, with Wheeler- 
Kelly-Hagner, together with the general 
chairman and treasurer, H. A. Blinn of 
Wichita, branch manager of the Kansas 
Inspection Bureau, are to compose the 
executive committee. 


New Committee Members 


New members of the general com- 
mittee selected are Col. Sam F. Wool- 
ard, Wichita, state agent for the Ameri- 
can Central; R. J. Surface, Salina; John 
Henry Jones, Wichita, president of the 
Wichita Association of Life Under- 
writers; F. C. Werner, general agent, 
Pittsburg; Frank DeVore, Indepené- 
ence; Will S. Thompson, Hutchinson: 
F. H. Scholle, Topeka, secrtary and gen- 
eral manager of the Kansas Life; E. ! 
Sallee, Topeka, secretary, Bank Savings 
Life; C. G. Blakely, Jr., Topeka, pres! 
dent Kansas Association of Insuranc: 
agents; Holmes Meade, Topeka; S. 
Alexander, Colby, and J. E. Jones, vice: 
president of the Preferred Risk Fire | 
Topeka. 

Many Attend Meeting 


Members of the present committer 
attending the meeting were: Bert Mitel 
ner, Hutchinson; . B. Gasche, To- 
peka; Frank T. Barlow, Wellington: 
H. O. McIntosh, Topeka; T._ Ells 
Pittsburg; F. P. Jacobshagen, Wichita: 
H. K. Lindsley, Wichita; Bert S. Ber 
Hutchinson; Duane T. Stover, Wichita: 
I. J. Talbott, Kansas City; Claytor 
Mammel, Wichita and Herbert A. Blinn 
Wichita. Roy Preston and John | 
Eberhardt were dropped from the ge 
eral committee. ; 

Chairmen of the various committet 
are to be appointed at an early date by 
the executive committee who also hav 
been given authority to appoint add 
tional members of the general comm 
tee. 


End District Agency Contest 


The Kullmann & Trowbridge distr 
agency for the Mutual Life of Ne 
York was the winner in a four-corner’” 
contest staged by district agencies undet i 
the Gifford T. Vermillion state agen { 
in Milwaukee. This agency was ™ & 
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guest of the others at a dinner at She- 
boygan Tuesday night. Agencies in the 
contest included those of L. E. Penne- 
well, Oshkosh; Louis Keller, Appleton; 
and Arthur Jones, Fond du Lac. 

A sales meeting was held Tuesday 
afternoon by Mr. Vermillion at Sheboy- 
gan, followed by the dinner. Walter J. 
Kohler, Republican candidate for gover- 


nor of Wisconsin, was the principal | 
speaker. Mr. Kohler is the largest indi- 
vidual policyholder in the Vermillion 


agency and he discussed why he carries 
as much life insurance as he does. 


R. E. Whitney Resumes Work 


Robert E. Whitney, Chicago, inspector 
of agencies for the central division of 
the New York Life, took charge in his 
office Oct. 1 after having been absent 
since late last May. In May Mr. Whit- 
ney suffered a stroke, and a long vaca- 
tion from work became imperative. As 
soon as he recovered sufficiently to be 
able to travel he went abroad, spending 
most of his time in Switzerland. He 
has recovered his health completely. On 
Oct. 18 the Chicago agencies of the 
New York Life will stage a homecom- 
ing celebration for Mr, Whitney, par- 
ticipation being on the basis of business 
production. 


Whatley’s Conference Season Ends 


S. T. Whatley, Chicago general agent 
of the Aetna Life and vice-president of 
the National Association of Life Under- 





writers, returned to his office late last | 


week after attending the National as- 
sociation convention in Detroit, his com- 
pany’s general agents’ conference in 
Quebec and the meeting of the board 
of trustees of the National association 
New York. With him from the Que- 
conference he brought a placque 
awarded his agency for exceeding its 
quota in the testimonial campaign for 
Vice-President K. A. Luther. 


har 
eC 


Good Will Tour Postponed 


Chairman Maurice A. Hyde, in 
charge of the annual good will tour of 
the representatives and executives of 
insurance companies in Lincoln, Neb., 
announces a postponement for a week, 
until Oct. 22. Many of the local agents 
in the smaller towns of the state are 
bankers, and it happened that the orig- 
inal week selected had been preempted 
lor a meeting at Omaha of the state 
bankers’ association. 


Goes on Branch Office Basis 


The Pan-American Life is arranging 
to go on the branch office basis in Chi- 
cago. C. D. Corey, vice-president and 
Superintendent of agencies, was in that 
city this week making arrangements for 
the new office. 


Urges Insurance for Women 


In an address before the women’s di- 
vision of the Des Moines chamber of 
commerce on “Insurance 


| and Administration in St. Louis will 
conduct a course in life insurance, | 
known as “Principles, Policies and 


for Business | 





Women,” E. E. Smith, educational di- 
rector of the Equitable Life of Lowa, 
stressed the economic need of life in- 
surance as affecting women in business 
activities, 

He contended that the central pur- 
pose of life insurance is to supply dol- 
lars for future use projected by the pres- 
ent dollar. Life insurance thus fulfills 
any economic need for business women 
or any other class of people. 


Poorman Heads Des Moines Actuaries 


W. F. Poorman, actuary of the Cen- 
tral Life of Iowa, has been elected presi- 
dent of the Des Moines Actuaries Club 
to succeed R. E. Kennon, actuary of 
the state insurance department. The 
club members re-elected E, L. Shinnick, 
Des Moines Life & Annuity, secretary- 
treasurer, The club is composed of all 
company actuaries in Des Moines and 


LIFE INSURANCE EDITION 


members of several consulting actuarial | 


firms. 


Hintzpeter Agency Making Gains 


The Herman Hintzpeter general 
agency of the Mutual Life of New 


York in Chicago so far this year has 
made a big gain in written and paid- 
for business over the same months of 
last year. To date the agency is $1,500,- 
000 ahead of the same period of last 
year in paid-for production. Septem- 
ber business in the agency totaled $1,- 
738,000. 





Query Managers on Insurance 


H. C. Martens, St. Paul general agent 
of the Provident Life and president of 
the Life Insurance Managers Club, 
thought he would find out how well the 
club members practice v-hat they preach. 

He took a roll of those present at the 
last monthly meeting and asked how 
many carried life insurance. The re- 
sponse showed 32 of those present car- 
ried protection for an average of $38,000. 


Missouri State’s Minneapolis Meeting 
The Missouri State Life held a well- 
attended conference of Minnesota dis- 
trict agents in Minneapolis this week. 
Vice-President J. J. Moriarty was pres- 
ent from St. Louis to address the 
meeting. 


Day Agency Going Strong 
September production of the Darby A. 


|-Day general agency of the Union Central 


Life in Chicago was $2,808,000 written 
and more than $1,900,000 paid for. R. 
B. Newell of the Day agency is the only 
man under contract to the Union Cen- 
tral who has exceeded $1,000,000 of 
paid-for business so far this year. 


St. Louis Y. M. C. A. Course 
The Y. M. C. A. School of Commerce 


Sales Methods,” extending over a period 
of eight months. 





The course has been | 


approved by the National Association 
of Life Insurance Underwriters and is 
indorsed by the St. Lowis association. 
Frank M. See, St. Louis manager for 
the Union Central Life, will instruct the 
class in sales methods, while C. L. 
Byars, manager for the Travelers, will 
be instructor in principles and policies. 


Coyner Agents to Meet 
The C. L. Coyner general agency of 
the Mutual Life of New York, which 
covers a large group of counties in 
northern Illinois, will hold its annual 
agency conferences at Sycamore, IIL, 
Friday this week. Attendance at the 


annual gatherings of the agency always 
is good, although many of the guests 








travel upward of 200 miles to 


it. 


must 
attend 


Adds to Home Office 


The Ohio State Life has begun the 
erection of another unit to its home of- 
fice building at Broad street and Grant 
avenue in Columbus. The new struc- 
ture will front 67% feet on Broad street 
and run back 185 feet. It will be used 
by a motor company as a sales room 
and service department, and later ad- 
ditional stories will be constructed for 
use by the Ohio State Life. In the 
new structure the same style of archi- 
tecture will be followed as in the old 
building. The addition will be done by 
the middle of February. 

















“By George! The new home Joe Jenks is building is just about 


perfect.” 


“Perfect is the word. Everything is perfect with him since he’s 
selling Perfect Protection for Reliance Life.” 
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Notice of Removal 





We take pleasure in announcing 


removal to our new Home Offices 


Madison Ave. at 60th St. 
New York, N. Y. 


Address 





66 BROADWAY 


Thomas E. Lovejoy, President 


INSURANCE CO. 





NEW YORK 











THE NATIONAL 





UNDERWRITER 




















A TOWER OF STRENGTH 


Insurance in Force 
$1,500,000,000 


TERR san eo eee $400,000,000 
SURPLUS AND CONTINGENCY 
ee oe i EO . 57,000,000 


TOTAL LIABILITIES .......... ..... 343,000,000 
(Including Paid-up Capital) 





Interest on policy proceeds, profits, etc., 
left with the Company 
FIVE AND ONE-HALF PER CENT 


Total investments in United States securities 
exceed $168,000,000 


Dividends to Policyholders increased 
for eighth successive year 


SUN LIFE 
ASSURANCE COMPANY 


of CANADA 














Wanted at Once! 


Having promoted a success- 
ful manager we are in quest of 
a go-getter for the vacancy in 
a rich populous city. The posi- 
tion is exceptionally fine. The 
right man will make his for- 
tune in it. 


If interested wire or write us 
at once. 


THE BANKERS RESERVE 
LIFE COMPANY 


(In 42 States) 


R. L. Robison, President 
W. G. Preston, Vice-President 


Home Office 
Omaha, Nebraska 











Business in Force, $122,000 ,000.00 














IN THE SOUTH AND SOUTHWEST 

















NEW YORK LIFE APPEALS CASE 
Claim Is Made That Policyholder Mis- 
stated Facts as to His Health 
—Total of $24,950 Involved 





The New York Life has filed in the 
United States Circuit Court of Appeals 
at Cincinnati an appeal from the judg- 
ment of the United States District 
Court of Lexington, Ky., which award- 
ed Nelson P. Gay, executor of David 
S. Gay, $24,950, representing principal 
and interest on a $20,000 policy issued 
by the company to David S. Gay in 
1923. The record shows that the in- 
sured died eight months after he took 
out his policy. When claim was filed 
the New York Life denied liability on 
the ground of false statement as to the 
condition of the applicant’s health made 
in the application. 

Plaintiff in the suit contended that the 
company did not rely alone on the an- 
swers in the application, but made an 
investigation on its own account and 
issued the policy with full knowledge 
that the assured had been in poor health 
and that he used intoxicants. 

At the first trial Judge A. M. J. Coch- 
ran held that the assured had made 
fraudulent statements and directed the 
jury to return a verdict for the company. 
On motion of the plaintiff for a new 
trial, in which motion the opinion of the 
Kentucky Court of Appeals to the ef- 
fect that fraud cannot be relied on as 
a defence to an old line insurance policy 
where the application therefore was not 
attached to the policy, was cited, Judge 
Cochran ordered a new trial and di- 
rected the jury to return a verdict for 
the plaintiff to accord with the state 
court’s interpretation of Kentucky stat- 
utes applicable to the case. 





Jefferson Standard Study Course 


Young men and women employed in 
the home office of the Jefferson Stand- 
ard Life will have an unusually good 
opportunity to improve their knowledge 
of the life insurance business under a 
school plan recently adopted bv the 
company. They are to follow a definite 
course of insurance as prescribed by the 
Insurance Institute of America. Of- 
ficers and department heads of the com- 
pany will from time to time deliver 
lectures on various phases of tthe busi- 
ness but the principal part of the work 
will come from home study. The Jef- 
ferson Standard has installed in its 
librarv a special set of textbooks for use 
in this course. 

At the meeting at which the class 
was organized, more than 50 young men 
and women were present. 





Kentucky Officials Indicted 


Indictments have been returned at 
Frankfort, Ky., against Insurance Com- 
missioner S. M. Saufley and former 
State Treasurer Ed Dishman over an 
allowance of $50 a month made to the 
treasurer’s office to pay for additional 
help in handling securities kept on de- 
posit with the state by the various in- 
surance companies. The law allows $50 
a month for that purpose. However, 
the insurance companies complained that 
they could not get fast service in ex- 
changing securities and, therefore, often 
suffered loss. Treasurer Dishman de- 
clared that he could not give better 
service with the help available paid out 
of the $50 fund. By agreement with 
the insurance department, the allowance 
was increased to $100 a month in order 
to give the insurance companies service. 
Apparently this was a technical viola- 
tion of law and Commissioner Saufley 
has been indicted for paying out the 
money and ex-Treasurer Dishman for 
receiving it. 

Commissioner Saufley has executed a 
$10,000 bond and his trial has been set 
for the second day of the January term 








of the Franklin Circuit Court. Mr. Dish- 
man also filed a bond. Insurance men 
have requested State Auditor Clell Cole- 
man not to take hurried action in regard 
to relieving or suspending Mr. Saufley. 
It is generally conceded there was 1 
intentional wrongdoing. 





McNamara Visits Charlotte 


John C. McNamara Jr., general agent 
of the Guardian Life in New York City, 
recently visited Charlotte, N. C., as the 
guest of W. L. Brooks, manager of the 
Charlotte branch office of the Jefferson 
Standard Life, and addressed the regu- 
lar Monday morning meeting of the 
Jefferson Standard agents in Charlotte 

In the evening, Mr. McNamara and 
the Charlotte Life Underwriters’ Asso- 
ciation were the guests of Mr. Brooks 
at a dinner. 





National Security on Air 


The National Security Life of Wich- 
ita Falls, Tex., is on the air. The com- 
pany installed a big radio station a 
short time ago and is now furnishing 
regular programs. This is the onl 
company in Texas operating a radi 
station. The new station is KGKO 
Charles I. Francis is president of the 
company. Henry Camp Harris is vice- 
president and agency director. 





Texas Life Convention Elects 


At the annual meeting of the Texas 
Life Convention in the Southland Life 
building at Dallas, more than 15 com- 
panies were represented. Officers re- 
elected were: Graham Dowdell, presi- 
dent of the Alamo Life of San Antonio, 
president; E, G. Brown, vice-president 
and actuary of the Southwestern Life 
of Dallas, as secretary. 





Opens Jonesboro Office 


The Home Life of Arkansas has 
opened a district office at Jonesboro 
with Donald MacQueen as district man- 
ager. Mr. MacQueen was formerly su 
perintendent of schools at El Dorado 
Ark. and prominent in civic activities. 





Bennett Made Supervisor 


The American Life of Dallas at 
nounces the appointment of W. W. Ber- 
nett as district supervisor for central 
Texas with headquarters at Waco. Mr 
Bennett is a graduate of Sam Houston 
college, University of Chicago ané 
Southern Methodist University and to! 
several years taught in Texas. In 1% 
he was candidate for state superintem 
dent of public instruction in Texas bu! 
entered the life insurance business 1 
mediately after that campaign. 





Equitable’s Oklahoma Meeting 


A state meeting of district agents 10 
the Equitable Life of New York, w® 
held in Oklahoma City Saturday 
Homer Jamieson, state manager, Pr 
sided. The visiting agents were enter 
tained by Mr. Jamieson at luncheot 
and their wives were guests of Mr 
Jamieson. 





McIntosh Goes to Coast 


Frew W. McIntosh of Des Moines 
western agency manager of the Mor- 
arch Life and Monarch Accident, has 
been transferred to California W" 
headquarters at Los Angeles. Fram 
L. Patrick of Sioux City becomes ma” 
ager for western Iowa with heat: 
quarters in Des Moines. ota 

Mr. McIntosh will go to Califormé 
by auto, visiting agency managers ” 
Lincoln, Denver, Cheyenne, Salt +4 
City, Sacramento, San Francisco *. 
Oakland en route. Mr. McIntosh ¥! 
have charge of all agencies {oF ."" 
company west of the Mississippi 
and Des Moines will be the easter? 
terminus of his territory. 
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PACIFIC COAST AND MOUNTAIN FIELD | 











MANY AT DEL MONTE MEETING 





President Parkinson, Vice President 
Jones and Other Officials Address 
400 in Attendance 





With more than 400 company repre- 
sentatives in attendance the Pacific edu- 
cation conference of the Equitable Life 
of New York was held at Del Monte 
last week. “Growth,” the theme of the 
gathering, was carried through the va- 
rious addresses which were made by 
home office executives of the company 
in attendance, among them being 
Thomas I. Parkinson, president; Frank 
L. Jones, agency vice-president: W. J. 
Graham, Albert G. Borden, W. W. 
Klingman, second vice-presidents; Wil- 
liam Alexander, secretary; W. H. Blives, 
Wm. Rothaermel, H. J. Rossman, 
agency assistants; C. J. Martin, man- 
ager real estate loan department; Henry 
C. Kram, superintendent salary group 
and G. B. VanArsdall, field instructor. 

The topic of the first session of the 
conference, which is the last of five 
similar gatherings held during Septem- 
ber in various parts of the United States 
and Canada, was “The Diversity of 
Equitable Source.” The topic at the 
second session, both of which were pre- 
sided over by Vice-President Frank L. 
Jones, was “The Versatility of Life Un- 
derwriting.” President Parkinson spoke 
on “Our Equitable.” 

The silver loving cup for the largest 
volume written during the past year 
was awarded to C. Frankel of Los An- 
geles, C. M. Goodman of San Francisco 
winning second place. L. Zent of Ari- 
zona won the silver cup for the great- 
est number of lives insured, with J. D. 
Bakes of Wyoming second. V. J. Har- 
rop of Ogden, Utah, won the cup as the 
first to make his allotment as unit leader, 
with J. D. Bakes winning another cup, 
as leading field assistant. Arthur Chip- 
ron of Los Angeles won the cup as the 
leader in premiums. 


Forms Impaired Risk Bureau 


_ Charles L. Lewin, one of the leading 
individual producers of new insurance 
on the Pacific coast, has organized and 
will operate the Impaired Risk Service 
Bureau at 1018 Edwards & Wildey 
building, Los Angeles. According to a 
statement by Mr. Lewin the bureau 
was formed “to underwrite risks for 
agents and brokers which have been 
either rated excessively or rejected by 
various companies.” It is understood 
that it will use more than 15 companies 
and that the bureau proposes to give 
medical and inspection service on each 
case submitted, so that the nature of 
the risk can be determined before it is 
presented to any company. Mr. Lewin 
1S a past president of the Life Under- 
Writers’ Association of Los Angeles and 
his personal production for the last 12 
years has averaged $2,500,000 per an- 
num. For several years he led the en- 
ure field of the Pacific Mutual Life. 


Denies Western States Life Rumors 
In 
time 


discussing a rumor which from 
to time “bobs” up in insurance 
and financial circles of San Francisco 
Claiming that the Western States Life 


(00 shares at no par value. The pro- 
ceeds from the additional capital will 
be used to expand the company’s busi- 
It now has $16,000,000 insurance 
in force, a gain of $6,000,000 since it 
moved from Denver to Hollywood. 


ness. 








Hold Regional Conference 


| A two-day regional conference of 
northern California representatives of 
the Mutual Benefit Life was held in 





San Francisco, Oct. 3-4 with Jay Ream, 
assistant superintendent of agents, and 
Lawrence Bates of the home office as 
speakers. 
Write Huge Policy 

A $100,000 policy on the life of 
Charles V. Eakin, president of the 
Union Air Lines of California, has been 





issued by the California State Life. 
Alex Kaiser, one of the company’s lead- 
ing producers, was the writing agent. 





Stake with Missouri State 


The Missouri State Life announces the 
appointment of John P. Stake as agency 
supervisor for the Rocky Mountain dis- 
trict. Mr. Stake for the past two years 
has been inspector of agencies of the 
Rocky Mountain division for the Inter- 
national Life with headquarters at Den- 
ver. Previous to that he was superin- 
tendent of agencies for the Central Life 
of Iowa. 


Plan New Los Angeles Company 


The Los Angeles National Life is the 
name tentatively selected and approved 
by the California insurance department 
in connection with plans of Spencer 
Thorpe, prominently identified with 
banking and real estate interests of Los 
Angeles, for the contemplated organiza- 
tion of a new life company. In dis- 
cussing the project Mr. Thorpe said 
that his plans are still wholly tentative. 
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ACCIDENTS SHOW DECREASE 





Auto Crashes Only Type Not Reduced 
by Organized Prevention Work, 
Says Niesz 





NEW YORK, Oct. 3.—Organized 
prevention work has reduced all types 
of accidents with exception of auto- 
mobile crashes, according to Homer E. 
Niesz, president of the National Safety 
Council which met here this week. Ac- 
cidents from burns, drownings, rail- 
roads, street cars and other classifica- 
tions shows decreases from 20 to 50 
percent. Smaller declines are found in 
the records of accidents from machinery 
and various other classes, safd Mr. 
Niesz. 

“It is estimated,” he said, “that last 
year 3,000,000 industrial workers suf- 
fered loss of time and 25,500 workers 
lost their lives through accidents. But 
if all the industries in the United States 
have been as successful in their safety 
work as the 2,000 establishments that 
reported their records to the council, 





a considering amalgamation with an- 
other life company or that the A. P. 
mannini-Bank of Italy interests are 
Mec efor control of the company, | 
— — Harris, president of the | 
uly A emphatically declared | 
sary this week that he had not been 
PProached on either subject and ot | 


the —ee Ae 
~~ Company was not entertaining such 
advances. 


Mountain States Capital 


woot’ Mountain States Life of Holly- 
stock “as voted to increase the capital 
trom 250,000 at $1 par to 1,000,- | 


' resourcefulness, and our continuous pa- 
| tient efforts for widespread acceptance 





8,600 of these lives would have been 
saved and 400,000 loss of time injuries 
would have been avoided.” 

An unsatisfactory accident situation 
exists in many industries, especially in 
the smaller workshops, said Mr. Niesz. 
“These small plants, so difficult to 
reach through general educational propa- 
ganda, present a real challenge to our 


of the safety council. 
The home, according to Mr. Niesz, 
continues to be a source of many fatal 





accidents. Approximately 25,000 acci- 
dents of this type were reported in 1927 





en ess eee 


Are you interested in a 
State Agents contract? 
We have recently been 
admitted to the State 
of Nebraska and can 
now offer you an ex- 
ceptional proposition 
on lowa or Nebraska. 
Write us for full par- 
ticulars. 


American National 
Assurance Co. 


0. L. HOLLAND, President 





Leno 








LIFE OPPORTUNITY 


Attractive agency contracts available for experi- 
enced or inexperienced salesmen in 





ad KANSAS 
NEBRASKA 

A prompt inqui MISSOURI 
by cone fim pnd ILLINOIS 
pressing your de- TEXAS 
sires or ambition ARKANSAS 
will bring infor- ALABAMA 
mation that will COLORADO 
enable you to cash WASHINGTON 
in on your ability OREGON 
and experience CALIFORNIA 
on a_ profitable 
basis NOW—not Participating and Non-Participating 


Low Net Cost Policies. 


District Agencies or General Agencies 
of your own. 


SOMETIME. 





Replies strictly confidential 


The LIBERTY LIFE 
INSURANCE COMPANY 


Topeka, Kansas 


CHARLES A. MOORE, PRESIDENT 























YOUR OPPORTUNITY 


Are you ready to broaden? 


Regional Manager or General Agent. 
Splendid inducements. 


- 


We have had 21 years consistent growth and are now in 
an extensive expansion program. 


Agency Department under men who understand your 


problems. 


We have a special contract for choice territory in Min- 
nesota—South Dakota—Nebraska—lIowa. 


Honesty—Ability to write new business and build an 
agency are the essential qualifications. 


Write us in confidence to see if our desires and qualifi- 


cations are mutual, 


Address D-33 
Care The National Underwriter 














Answer: 
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Why are Lincoln National Life Men 
working with such special enthusiasm 
this month. 


October is the birth month of Vice 
President Walter T. Shepard, and 
the LNL men are paying him 
personal tribute and honor. 


The LINCOLN NATIONAL 
LIFE INSURANCE COMPANY 


‘Its Name Indicates Its Character’’ 


FORT WAYNE, INDIANA 
More Than $557,000,000 in Force 








OPPORTUNITY! 


Desirable Territory Open for General Agencies. 
Liberal Contracts. 


THE CAPITOL LIFE 


Insurance Company 
DENVER, COLORADO 


























1851 
BERKSHIRE LIFE INSURANCE CoO. 


Writes all forms of standard participating contracts. 

Our SERVICE to POLICYHOLDERS and our splendid spirit of coopera- 
tion between HOME OFFICE and FIELD FORCE are responsible for our 
great expansion. 
Territory open for connection with this fine old Massachusetts Company. 


BERKSHIRE LIFE INSURANCE CoO. 


1928 


Incorporated 1851 


| PITTSFIELD, MASS. 


FRED H. RHODES, President 

















which is practically the same as a num- 
ber of industrial fatalities. 


CAN’T COVER “ASSOCIATIONS” 


Michigan Attorney General Holds Group 
Policy for Automobile ‘Asso- 
ciation Illegal 


October 5, 1928 


of factory workers of that city from the 
standpoint of adequate hospitalization, 
has been formally authorized by the 
Michigan department. 

The association, headed by Dr. Busby 
as president, is a cooperative assessment 
health and accident carrier. According 
to plans of its founders, as outlined to 
the department, cash indemnity for dis- 
ability will be minimized in administra- 
tion of the association while emphasis 





LANSING, MICH., Oct. 3.—Group in- 
surance under the Michigan law may not 
be obtained to cover associations, clubs 
or organizations where there is no con- 
dition of common employment present 
and no employer participating in the 
contract, according to an opinion from 
Attorney General Brucker on request of 
Commissioner Livingston. 

The attorney general’s ruling upheld 
the contention of the department in 
ordering discontinuance recently of an 
arrangement under which the Lumber- 
man’s Mutual Casualty of Chicago was 
attempting to cover members of the 
Lansing Automobile Association with a 
limited accident policy. A master policy 
had been issued to the auto club and 
small certificates or memoranda notify- 
ing the members of their participation 
in the insurance plan were supplied the 
members. The certificates contained 
only a brief summary of the points cov- 
ered in the policy and served virtually 
as identification cards rather than actual 
policies conforming with the specifica- 
tions of the standard provisions act with 
reference to health and accident busi- 
ness. 

Counsel for the mutual prepared an 
elaborate brief in which a section of the 
law was quoted as excepting “associa- | 
tions” from the general limitations of | 
the standard provisions statute. ‘“Asso- 
ciations” as used in this section does not 
signify a voluntary group of free agents 
such as the members of an automobile 
club but rather a group of employes, | 
according to the attorney general's view 
of the act. 

Whether the opinion affects other 
group contracts now in force in Michi- | 
gan appears to be problematical. Several 
contracts in which Michigan residents | 
participate but only through a_ mail 
transaction are believed to be in exist- 
ence but it is questionable whether they 
would be disturbed by the state law 
because of their interstate character. 
Among these are believed to be the Blue 
Goose group life plan and the group 
contract covering members of the na- 
tional association of rural letter carriers. 


Detroit Medical Mutual Licensed 


| adequate 


will be placed on giving assured persons 
hospital, surgical and general! 
medical care. A limited funeral benefit 
is also provided for. 


Other officers of the association are 
Douglass A. Haddock, vice-president 
Glenn R. Chafee, secretary; Frank M 


Townsend, treasurer; Clarence E. Thomp- 
son, medical director. 

Southern Surety Changes 
accident 
the 


and 
Southern 
effec- 


Several changes in the 
health department of 
Surety at its home office became 
tive Oct. 1. Mr. Atwood, who has bee: 
manager of the collection division, took 
up the duties of accident and healt! 
underwriter, filling the vacancy caused 
by the recent death of J. E. Shipp. R.N 
Helling, who has been acting as assist- 
ant to Vice-president W. W. Powell, be- 
comes manager of the collection division 
No announcement has been made as yet 
as to Mr. Helling’s successor in the posi- 
tion which he is vacating. 

The Southern Surety has increased the 
coverage on all of its accident and health 
with the exception of the auto- 
mobile accident form, to include the 
hazards of air travel. The rule affects 
new policies only and does not apply to 
renewals, However, in all cases where 
it is requested, the company will attac 
this endorsement to existing policies 


policies, 


May Continue Accident Business 


The Court of Appeals of Franklin 
county, O., has authorized the Ohio de- 
partment, in the case of the Cleveland 


| Accident, to permit the company to con- 


and to re- 
as a reserve 
in the 
branct 


tinue the accident business 
store to it $75,000 of its asset 
fund to cover the liabilities 
dent fund. The life insurance 
will be liquidated and all the assets of 
the company in excess of $85,000, whic! 
will be about $100,000, are to be held i 
trust for the protection of those insured 
Cemmissioner Safford will appoint 
cial commissioners to have charge of the 


acel- 


spe- 


| liquidation, 





New Partnership in Virginia 


R. L. Andrews of Richmond, state 
manager of the Inter-Ocean Casualt) 
for Virginia, has taken in H. E. Hade! 


as a partner. Mr. Haden is well-know! 
throughout the state and has had many 
years of sales’ experience. 


Brickner Columbus Manager 


the 


LANSING, MICH., Oct. 3—Detroit's ! Louis B. Brickner has returned to th 
“altruistic” insurance carrier, the De- | Columbus, O., office of the Equitable Life 
troit Medical Mutual Insurance Associa- | of Washington, D. C., to take charge 0! 
tion, organized by Dr. Frederick R.| the Columbus agency. He has been with 
Busby and a group of other medical | the company in Wilmington for three 
men, to help take care of the thousands! years doing special field work. 

—=~ 








NEWS ABOUT LIFE POLICIES 








Policy Literature, Rate 


PRICE, $4.00 and $2.00 respectively. 








New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
Books, etc. Supplementing the “Unique Manual- 
Digest” and ‘‘Little Gem,"’ Published Annually in May and April respectively. 











LIBERALIZATIONS ARE MADE 


Manhattan Life Increases Limit, Raises 
Disability Maximum, Alters 
Examination Rule 


The Manhattan Life announces liberal- 
izations as follows: 

1. Limits raised to $100,000. 
Disability coverage up to $25,000. 
$50,000 on examination by one spe- 
cial examiner. 

The scale of limits, life and endow- 
ment plans, on standard lives, male and 


9 
* 
Ss 





female, is as follows: 

Males Retention Coverage 
Deen GS OP Beas cexexs $ 5,000 $ 15,000 
ees Se Oh Bhcasaneve 10,000 30,000 
Ages 33 to 26......<. 15,000 50,000 















































iam, 





Males Retention Coverage 
Reese BB te BB sceccces 20,000 100,000 
Ages 51 to 60.... 15,000 50,000 
Aeon GE 40 GB... ccccns 7,500 25,000 

Females tetention Coverast 
Rees: Be GO Bec cesene $ 5,000 $ 15,004 
po} ££ | See 7,500 25,000 
7S 2 2 Ser 10,000 50,00" 
Amen GE OO BBicsccces 7,500 25,00 

Double Indemnity Benefit—Coverat 


age> 


for $25,000 on standard male lives. 


| 26 to 50; other ages in proportion. 


Disability Benefits With Waiver ot 
Premium and Income—Coverage * 
$25,000 on standard male lives, as®* - 


to 50; other ages in proportion. 
Disability Benefits With Waiver ° 
Premium Only for Disability Benefits (*° 
Income Payments)—Coverage for $50." 
on standard male lives, ages 26 to *” 
other ages in proportion. ; 
Many smaller changes are also made 
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WESTERN & SOUTHERN NEWS 


President Williams Visited St. Louis, 
Indianapolis and Kokomo Dis- 
tricts—Some Changes Made 


W. J. Williams, president of the West- 
ern & Southern Life, called on his five 
St. Louis district offices with Superin- 
tendent of Agencies Tom Jenkins re- 
cently. These visits were followed by a 
banquet where the seats of honor were 
won by the staffs of the St. Louis south, 
St. Louis north and Granite City, IL, 
districts. President Williams’ enter- 
tained the Kokomo, Ind., district, includ- 
ing Marion, Logansport, Wabash and 
Peru, at a luncheon last week. On the 
following day, at Indianapolis, he enter- 
tained representatives there and all sup- 
erintendents of Indiana districts. 

The company has promoted the fol- 
lowing agents to assistant superintend- 
ents: C. A. Rapp, St. Louis west; F. E. 
Ashby, Granite City, Ill; J. R. Luskey, 
Newport, Ky.; O. S. Stanley, Flint, Mich.; 
J. J. Teater, Winchester, Ky.; W. Mohn, 
South Bend, Ind.; G. W. Kemper, Frank- 
fort, Ind.; M. Nusbaum, Toledo north; 
N. W. Kuehn, St. Louis-Manchester; G. 
Kell, Washington, Ind.; N. J. Curtis, 
Cleveland north, and J. H. White, In- 
dianapolis south. 

James M. Bannoff, Peoria, Ill., former 
assistant superintendent, has been placed 
in charge of the Vincennes, Ind., district. 

The joint leaders of the Western & 
Southern Life in ordinary and indus- 
trial for the year are: Superintendent 
Edward Shoemaker, Peoria; D. Fusco, 
assistant superintendent, Chicago west, 
and J. M. Hartnett, Peoria. 

Several assistant superintendents of 
the Western & Southern Life have been 
transferred, as follows: F. G. Wrase 
from LaPorte to South Bend, Ind.; J. J. 
Crain from Toledo north to Detroit west, 
and L. E. Berry from Detroit west to 
Detroit east. Superintendents A. C. Laf- 
ferty and C. D. Wolfe, 


| 


|L. M. Cunningham, Detroit No. 5; P. B. 

Mitchell, Lansing, Mich.; C. O. Cripe, 
Fort Wayne, Ind.; K. L. McMillan, De- 
troit No. 2; L. E. Paulin, South Bend, 
Ind.; O. J. Munn, Detroit No. 2; E. P. 
Paulus, Logansport, Ind., and Peter 
Stoudt, Reading, Pa. 





both veterans of ‘ of the southeastern Iowa field. 


the Western & Southern Life, have ex- 
changed districts, the former now being 
at Columbus, O., and the latter at Zanes- 
ville. 


News from the Prudential 


Recent appointments to the rank of 
assistant superintendent are as follows: 


Opens Two New Offices 


The Federal Union Life of Cincinnati 
has opened two new industrial offices 
in the Cincinnati district. One is lo- 


1404 Main avenue, Norwood, O., 
and the other at Covington, Ky. Offices 
at Covington are located in the Coppin 
building. The Norwood office is in charge 
of Al Bruckmann and the Covington 
office in charge of D. J. Cox. 


cated at 


Honor Metropolitan Manager 


George H. Phillips, branch manager of 
the Metropolitan Life in Atlanta, was 
recently surprised with an elaborate 
banquet given in his honor by em- 
ployees. Mr. Phillips is celebrating his 
54th birthday and 28th year of service 
with the Metropolitan. He was pre- 
sented with a handsome travelling bag 
in behalf of the employes by Supervisor 
Carrier. 


Announce Iowa Changes 


F. A. Derby, formerly in charge of 
the Prudential agency at Oskaloosa, Ia., 
has become assistant manager of the 
Burlington office of that company, and 
will be succeeded at Oskaloosa pby 
Floyd E. Knight, his assistant, for many 
years. At Burlington Mr. Derby will be 
issistant to W. L. Keals, superintendent 
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ASSOCIATION HONORS CLARK | HOLD YEAR’S FIRST MEETING 


Boston Organization Turns Out in 


Force to Greet New President 
of National Body 


BOSTON, Oct. 4.—More than 300 


| 


members of the Boston Life Underwrit- | 


ers Association attended the first fall 
luncheon -of the organization to pay 
tribute to Paul F. Clark, new president 
ot the National Association of Life 
Underwriters. 

Mr. Clark spoke on the National as- 
sociation’s program for the coming 


year stressing the importance of the | 


national advertising campaign. He said 
that the membership campaign of the 
organization will be vigorously pushed. 
He also praised the American College 
ot Life Underwriters for its work 
toward elevating the standards of the 
life insurance agent. 


Franklin W. Ganse, Lloyd K. Allen | 


and C. C. Gilman made brief reports 
on the Detroit convention. 

Ye se -2 
N. Y¥.—Elmer L. Besley is 
esident of the Syracuse asso- 


Syracuse, 
the new nr 
he new pi 


\ 


ree He is with the Massachusetts 
“utual Life, and succeeds John Wintch 
of the Phoenix Mutual. Other officers 
=a Chester Fuller, vice-president, and 
eat Doyle, secretary, both with the 
“utual Benefit Life. 

* * * 
,_Philadelphia—So successful was the 
—— tournament of the “friendly 
and su nee” of general agents, managers 
Peal perintendents of the Philadelphia 
ie aa held last week, that plans 
neal i ts under way to make it an an- 

=~ Vent F. E. Gendron won low 


tend medal score, with James M. Blake 
ne the low net prize and Sigourney 


Mellor winni : 
wonky. Winning the blind hole match 





| Los Angeles Association Gathers for 


Monthly Dinner—Honor Commis- 
sioner Detrick by Resolution 





The Life Underwriters Association of 
Los Angeles held its first monthly din- 
ner meeting since the close of the va- 
cation season last week. 

President Fred C. Hathaway has an- 
nounced a number of committee appoint- 


ments. Leo Jeninngs, Mutual Life of 
New York, will be chairman of the 
president’s committee; Lee Roscoe, 


Equitable Life of Iowa, speaker; Ches- 
ter Versteeg, Pacific Mutual Life, fi- | 
nance committee, and Sam McCurdy, 
New York Life, program and entertain- 
ment. 

President Hathaway introduced J. M. 
Bloodworth, Union Central Life, who 
has recently returned to Los Angeles. 
Mr. Bloodworth has been in association 
work for over years and was for 
two terms president of the St. Louis as- 
sociation. 

The new secretary-manager of the as- 
sociation, J. Charleville, was next in- 
troduced and briefly outlined the vari- 
ous activities of the association that are 
now being engaged in. A _ resolution 
commending Commissioner Charles R. 
Detrick for his conscientious perform- 
ance of his official duties was passed. 

The first speaker was Chas. L. Lewin, 
a leader in the production of business 
on the Pacific Coast, whose subject was 


ox 
25 


“How to Secure Prospects.” His re- 
marks clearly indicated the value of 
leads obtained in reading the daily 


newspapers and also in reading trade 
magazines, house organs, club maga- 
zines,. etc. 
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in the United States. 
the Wars, Panics and Epidemics 


Security~-— 


@ When the Mutual Benefit was 
organized in 1845 there were only 


few Life Insurance Companies 
Through 


of all these years, it has always 
stood safe and secure as a fore- 
most disciple of Pure Life In- 
surance. 


The Mutual Benefit Life Insurance Co. 


Newark, N. J. 


Organised 1845 








GLOBE 


MUTUAL LIFE 


INSURANCE CO. 


431 S. Dearborn Street 


INCORPORATED BY THE 


= 


Chicago, Illinois 


STATE OF ILLINOIS 1895 


F. Barry, Founder 


CLAIMS PAID “ON SIGHT” 


WM. J. ALEXANDER, 


Secretary 


POSE BARRY DIETZ, 
President 














We Write All Standard Forms of Participating and 
Non-Participating Insurance Contracts and in 


Addition the Following SPECIALS 


1. Ordinary Life Special $5,000. 

2. Personal Life Monthly Income for Rejected Risks. 

3. The Best and Most Liberal Sub-Standard Facilities. 

4. Children’s Educational Policies age 1 day to 10 years. 
5. Up-to-date Health and Accident Policies. 

We welcome to our Ranks only serious-minded men of 


character and 


integrity—men who are intent upon suc- 


cess—and to whom we offer exceptionally liberal and prof- 


itable contracts. 


Very desirable territory open in 


OHIO — 


INDIANA — KENTUCKY 


Address S. M. CROSS, President 


OLUMBIA LIFE 


INSURANCE COMPANY 


Cincinnati, Ohio 














Meade Horton, New York Life, was 





INSURANCE FACTS 


Promptly—Accurately—Economically 


Classification, 


Tabulated 


reserves, current outstanding loss 


data, unearned premiums, agency distributions, 
current and annual reports. 


Recording & Statistical Bureau, Inc. 
76 William Street, New York City 


NEW YORK 


BOSTON 
ONTREAL 


CHICAGO DETROIT 


TORONTO 




















THE NATIONAL 





UNDERWEITER 




















An ideal became a reality wh 
OF NEW ——. Loned its first Delley. 
plan started in America then and there. 
Priority in its field is not the 
distinction. THE MUTUAL LIFE be 
still prevail It aims at quality and to 


has an ou 


DAVID F. HOUSTON 
President 
34 NASSAU STREET 





s claim to 
“with high of 
highly honorable in all its 


In ite relations —_— and their representatives THE MUTUAL LIFE 


Years of Life Insur- 
ance Ideals and Service e 


on February ist, 1843, “THE MUTUAL LIFE 
The business of lif utual 


life insurance on the m 


business conduct, 
deali 


Those who mes al life insurance soliciting as a career are invited to apply to 


The Mutual Life Insurance Co. 
of New York 


EORGE K. SARGENT 


G 
2nd Vice-President and Manager of Agencies 
NEW YORK, N. Y. 


Aid --. 











inn., N. M., N. C., Okla., 


A Wider Field— 





We have openings in Ae, At, Dela., D. c. Fla, Ga., Ill, Ia. on Md., 
_ Mi Ss. D., W. Va. and d Wyo 


Our Agents Have 


Mich., 


An Increased Opportunity 





Age Limits from 0 to 60. 


terly premium plan. 


Males and Females alike. 





Because we have 


Policies for substantial amounts (up to $5,000) for Children on variety 
of Life and Endowment plans, thus enabling parents to buy all of the 
Family’s insurance on the Ordinary, i. e. Annual, Semi-annual or quar- 


Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for 


Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 














ANOTHER FORWARD STEP 


COMPLETELY REVISED 
POLICY FORMS 


NEW OWNERSHIP, 
BENEFICIARY and 
ASSIGNMENT PROVISIONS 


leave no doubt of the rights of the vari- 
ous parties who may have an interest in 


the policy. 

A , PLAIN ENGLISH POLICY 
that will particularly appeal to the con- 
scientious life underwriter. 

Also a new LOW COST 

PREFERRED RISK POLICY 
Write for Information 


PHILADELPHIA LIFE 


INSURANCE COMPANY 
111 North Broad Street 
PHILADELPHIA, PA. 











IF YOU DON’T KNOW, 
Look in 


THE INSURANCE ALMANAC 
$3.00 per Cony 


80 Maiden Lane 
New York, N. Y. 
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Chartered 1835 
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NEW ENGLAND MUTUAL LIFE INSURANCE CO. 
BOSTON MASS. 


Organized 1843 


The Agents of this Company, whose long 
History Underwrites its high Reputation, 
Accept a Duty and Enjoy a Privilege 


Do Our Standards Appeal To You? 
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the next speaker, his subject aiiiee: “The 
Downs and Ups of Life Underwriting.” 
“How to Develop Large Policies” was 
the subject covered by Charles E. Bent, 
a past president of the local association 
and author of the creed adopted by the 
National association a few years ago. 
In his remarks attention was directed 
to the value of cultivating relatives, 
friends and acquaintances, writing them 
for small policies in the beginning, if 
need be, but maintaining relations with 
them so that with the improvements in 
circumstances larger amounts may be 
written. He related a number of in- 
stances from his own experience to 
show the value of this plan, his largest 
case involving a premium of $760,000. 

The last speaker on the program was 
Miss Walsh, Aetna Life, who told in 
an interesting manner how she gave up 
a salaried position four years ago and 
has now reached the point where she is 
producing $250,000 annually. 

* * * 


ANNIVERSARY FALLS ON DEC. 7 





Chicago Association Will Soon Be 40 
Years Old—Three Charter 
Members Living 





Dec. 7 of this year will be the 40th 
anniversary of the Life Underwriters 
Association of Chicago, as the first meet- 
ing was held at the Grand Pacific hotel, 
Dec. 7, 1888. Those present at the first 
meeting were James W. Janney, C. S. 
Smith, O. P. Curran, George F. Parish, 
C. A. Weidenfeller, D. B. Hinman, W. 
J. Plows, Jr., O. L. Wrenn, L. A. Spicer, 
E. P. Roberts, J. H. Strong, Ira L. Ma- 
son, A, L. Chetlain and John K. Stearns. 

The following officers were elected: 
es ay. J. M. Janney; vice-president, 

Chetlain; second vice-presidnt, 
W. > Swymmer; secretary, John H. 
Nolan; treasurer, John E. Dean; execu- 
tive committee, Ira J. Mason, O. P. 
Curran, C. H. Ferguson, R. H. Eddy, 
E. H. Kellogg, and James W. Janney, 
ex-officio. 

At this time the following resolution 
was passed: “Any general agent of a 
life insurance company in Chicago (not 
to exceed two in any one company) by 
signing constitution and by-laws on or 
before the third Tuesday in January and 
paying dues, may be made members.” 
Of those who availed themselves of the 
opportunity to join the association un- 
der this resolution were W. D. Wyman, 
Charles Hi. Ferguson, James M. Stryker, 
Seymour Walton, Charles B. Cleveland, 
Charles B. Soule, W. S. Swymmer, B. V. 
Hubbard, Charles D. Hammer, Ben 
Williams, Charles N. Hammon, W. E. 
Schryer, E. D. Redington, H. D. Pen- 
field and L. Huil. 

Only three of the original members 
are now living: O. P. Curran of the 
Equitable, J. H. Strong, manager of the 
John Hancock Mutual, and B. V. Hub- 
bard, who was recently made an honor- 
ary member of the association. 

-_ = 

San Francisco—Past presidents of the 
San Francisco association are to act as 
an advisory committee during the com- 
ing association year, according to Clar- 
ence W. Peterson, president. Committee 
chairmen appointed by him are: Pub- 
licity, Victor A. Anderson, Mutual Life; 
budget, Emil Newman, Equitable of New 
York; rules, Walter G. Eader; reception, 
O. O. Orr, Prudential; educational, Gor- 
don W. Hay, Mutual Life; convention, 
Arthur Hutchinson, New York Life. 
York Life. 

It is planned to hold several joint meet- 
ings during the year with members of 
other professions, including bankers and 
lawyers. 

i 

Miami, Fla.—Resolutions on the death 
of John C. Luning, state treasurer and 
insurance commissioner of Florida, were 
adopted at the regular meeting of tne 
Miami association. The resolutions were 
read by Harvey R. Payne. 

* ¢_s 

Toronto, Can.—The Toronto association 
has organized a speakers’ bureau, whch 
will undertake to provide speakers for 
gatherings of agents or ovher organiza- 
tions which desire them. 

The first meeting of the season was 
held last week, when Robert J. Wil- 








a laborer, minister, soldier and person- 
liams of Cincinnati gave an actual sales 


demonstration. Mr. Williams has been 
nel director, and finally became a larg: 
producer of life insurance. 
cently he was director of education fo, 
the Union Central Life, and is now asswo- 
ciate manager of its Cincinnati office. 
es = © 
Richmond, Va.—The Richmond asso- 
ciation held a golf tournament this week 
This is the first time that the association 
has undertaken to sponsor an event of 
this sort. It hopes to make it an an- 
nual affair and calls on all the members 
for their loyal support. 


1927 INFANT MORTALITY 
IS LOWEST IN HISTORY 





Infant mortality in the United States 
was lower in 1927 than in any other year 
in the country’s history, according to 
figures made available by the children’s 
bureau of the United States department 
of labor. Deaths of infants under one 
year were 64 per 1,000 in 1927, as com- 
pared with 73 in the preceding year. 

Grace Abbott, chief of the children’s 
bureau, in transmitting the report to the 
secretary of labor, says: 

“The value of parental education in 
the scientific care of children can not be 
adequately measured by lowered death 
rates. Children are not only kept alive 
but are in far better general physical 
condition as a result of better care, but 
no statistical comparison of these gains 
is possible. The best measure of what 
will prove of greatest value to children 
is the extent to which practical educa- 
tion in child care is being made available 
to all parents.” 

Life insurance companies share with 
other agencies the credit for the nation’s 
improved infant mortality, through 
health service and in generally dis- 
seminating information on __ personal 
hygiene. With all of the leading com- 
panies writing juvenile insurance their 
interest in child mortality increases. 


“Death-Bed Conspiracy” Broken 

SPRINGFIELD, MASS., Oct. 4- 
A “death-bed conspiracy” to defraud 
life insurance companies, and which, it 
is claimed, has netted the originators 
more than $100,000, was broken up here 
Saturday when the police placed under 
arrest five men and held them under 
secret indictments for arraignment 
later. 

The men under arrest are Edward F. 
Wagner of Springfield, John Soja and 
Joseph Slomiak of Chicopee, John Bia- 
tek of Ware and Charles Melvenshi of 
Warren. The arrests were made on 
complaints of the Aetna Life, Colum- 
bian National Life and the Prudential 
According to the police the arrested 
men using dying or seriously injured 
men and women as pawns in their game 
They would apply for insurance in the 
name of the dying persons, obtaining 
the signatures of such persons to the 
applications. 


Join Union National Life 

Earl K. Townsdin, formerly manage 
of the International Life in the Kansas 
City territory, is now associated with 
the Union National Life of Kansas City 
as superintendent of agents. Several 0 
Mr. Townsdin’s agents have joined the 
agency force of the Union National. 

C. B. Erwin, formerly agency direc- 
tor of the International Life, and mor 
recently general agent for the compa 
at Joplin, has also joined the Unio 
National. 


“Don’t laugh at the monkey spending 
an afternoon deciding which of tw° 
trinkets he desires—humans are like 
that, too. Psychologists have prover 
that it is extremely difficult for a pe 
son to make a decision at short notice 
on any matter in which analysis of mot 
than one central consideration is 
volved.” 


N. C. Wilkinson, formerly of New Yor' 
and more recently with the State Mutu 
of Massachusetts in Chicago, ned, th 
turned to New York and _ joined 
Frank Pennell general agency of 
same company. 
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BUSINIESS-GETTING 
METHODS: 

























































































Dewey Mason Tells Aetna Men of Good 
Way for Men New in the Business to Find 


Prospects, Featuring Business Insurance 


PEAKING before the Aetna Life 
S managerial conference in Quebec on 
“Prospecting,” Dewey Mason, New 
York general agent, told of some ways 
in which men new to the business can 
profitably find life insurance prospects. 


be obtained concerning companies which 
might properly carry life insurance for 
business protection. The newer corpora- 
tions mentioned in the papers; the col- 
umns of death notices, citing the busi- 
ness men who have passed away; casual 





He told of the value of cooperation be- | news items, mentioning the affairs of 
tween agent and general agent in this | firms generally, particularly those newly 
regard, but emphasized the importance | established,—all may be transferred to 


of making the agent self-reliant and in- | prospect cards. In my own case, I pre- 


dependent for his own efforts. Mr. | ferred to secure a guaranteed mailing 
Mason said, in part: list, containing definite information, not 
only concerning the firm, but all its 


Business Insurance 
Is Best Lead 


“First, take a new agent who is a 
stranger in town, without friends to call 
on, either for business or cooperation. 
For that particular type of man, I be-| of 1,000 names of firms, with capital 
lieve, the business insurance lead repre- | from $10,000 to $50,000, all located 
sents an easier source of a first inter- | within certain street boundaries near my 
view than almost any other that could | own office. Each firm name was supple- 
be provided to the new agent. In the | mented by a statement of the business 
city of New York there are countless | carried on, and the names of two or 
channels through which information can | more officers of the firm. While the 


officers. 


Pays Well For Good 
List of Prospects 


“For that reason I paid $40 for a list 

















“CHOOSING A COMPANY” 
a booklet 


There are certain fundamental tests by which a com- 
pany may be judged, and it is for the purpose of 
emphasizing these governing points that this book- 
let has been prepared. In it are set forth 17 tests for 
choosing a company. “Look before you leap” is a 
good maxim to follow in choosing a company as 
well as anything else. Legal Reserve life insur- 
ance has reached such a high level and there are so 
many good companies, that if this booklet serves 
to assist any man in choosing a company that will 
mean a future of happiness rather than disappoint- 
ment, even though that company may be other 
than MUTUAL TRUST, it will have served its 
purpose. 
Send for your copy today 


CARL A. PETERSON, Vice President 


Mutual Trust 


LIFE INSURANCE COMPANY 


a” EDWIN A. OLSON, President 

A 77 West Washington Street 
i CHICAGO, ILLINOIS 

cAs Faithful as OLD FAITHFUL" t 









































usual hit or miss mailing list can be pur- 
chased for $10 a thousand or less, the 
higher cost has proven an excellent in- 
vestment in my own agency. 

“Having secured the names, they are 
practically useless to the new agent, un- 
less he has some unusual sales help to 


drive home the importance of his first | 


call. Every man he is likely to call on 
has probably been approached on‘ busi- 
ness insurance before. 


Unique Follow-up 
Is Essential Always 


“In my own agency, 
of photostating four pages of a business 
insurance analysis for a fictitious firm, 
but inked out the name and street num- 
ber of the firm so that in the photostat 
it might appear that we were withhold- 
ing personalities, but presenting an 
actual program which had been put into 
effect. On the first page of the analysis, 
in the corner, in each agent’s case, ap- 
peared the name of the individual agent 
who was presenting it. The four pages 
outlined the proposal to cover the three 
owners of a close corporation with a 
capital of $35,000. The analysis covered 


the stabilizing of credit, replacement of 
ofhcers, retirement and protection of 
debts, and creation of a sinking fund. 


The last page presented an actual an- 


we hit on a plan | 





alysis of the net percentage cost for each 


individual policy and the net cost for 
total coverage. 
Cites Plan Which 

Worked Out Profitably 

“Probably the great advantage this 


form of analysis had was its usual ap- 
pearance. Bound with a blue back cover, 
the four photostated pages made a 
business-like appearance and almost 
forced attention on the part of a pros- 
pect. The canvassing piece also had the 
advantage of presenting the salesman’s 
ability in coherent form. Its greatest 
value was to the new man who went out 
bolstered by documentary evidence of 
something already accomplished, 
whether the original sale had been his 
own or some other agent's. 

“The plan has worked admirably; not 
in the writing of a large volume of busi- 
ness insurance, but in the securing of 
admission to a business man’s confi- 
dence. One of my new men succeeded 
with this document in obtaining a pre- 
paid application on two partners for $10,- 
000 each, ordinary life, the first week he 
was in the business. Without the busi- 
ness insurance analysis to lay before 
them, he probably would have been 
practically tongue-tied. 

“It is my belief that the general agent 





A Common Experience 


He sold a group policy covering five hun- 


dred employees 


and 


several weeks had 


passed before he had interviewed all his 
new prospects for individual life and acci- 


dent insurance. 


A group application is only 
fruits of a group sale. 


the first 


We are ready and willing to help you 


start selling 


group insurance. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 
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UNDERWRITER 


October 5, 1928 














ACTUARIES 











CALIFORNIA 





C OATES & HERFURTH 
CONSULTING ACTUARIES 


Barrett N. Coates 354 Pine St. 
Carl E. Herfurth, San Francisco 








ILLINOIS 

'D ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 








H ENRY R. CORBETT 


Actuary 
Specializing on Pension Funds 
175 W. Jackson Blvd. CHICAGO 








A. GLOVER & CO. 
® Consulting Actuaries 
128 North Wells Street, Chicago 


Life Insurance Accountants 
Statisticians 





INDIANA 


HAH. DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 
Omaha, Kansas City 











ARRY C. MARVIN 

Consulting Actuary 

2105 North Meridian St. 
INDIANAPOLIS, INDIANA 





IOWA 





L. MARSHALL 
*CONSULTING ACTUARY 


Hubbell Building 
DES MOINES, IOWA 





MISSOURI 


OHN E. HIGDON 


ACTUARY 
224 Argyle Bidg., Kansas City, Mo. 








NEW YORK. 





Mi M. Dawson & Son 


CONSULTING 
ACTUARIES 


38 W. 44th St. New York City 








OODWARD, FONDIL- 
LER and RYAN 


Consulting Actuaries 
Insurance Accountants 
Richard Fondiller Harwood E. Ryan 
Jonathan G. Sharp 
75 Fulton Street 
New York 





OKLAHOMA 


J. McCOMB 
e .COUNSELOR AT LAW 
CONSULTING ACTUARY 





Premiums, Reserves , Surrender 
Values, etc., Calculated. aluations 
and Examinations Made. Policies 


and all Life Insurance Forms Pre- 
red. The Law of Insurance a 
pecialty. 

Colcord Bldg. OKLAHOMA CITY 


might better refuse to provide his men 
with any names to call on than to give 
them the names without some unique 
approach which he is certain that they 
can use to advantage. Another docu- 
ment which my men carry, when busi- 
ness insurance is the approach on a 
stranger, is the photographic reproduc- 
tion of three pages in the Diamond Life 
Bulletin, outlining the Ben T. Harris 
bond issue, where $1,000,000 of bonds 
and preferred stock were retired eight 
months after issue through life insur- 
ance, in force less than a year, which 
matured through Mr. Harris’ accidental 
death. The combination of the first an- 
alysis which I have mentioned with the 
photographs of the latter case, represents 
evidence which is likely to hold the at- 
tention of any partner in a firm of ordi- 
nary size. 


Other Sources of 
Leads Are Cited 


“Another source of leads, other than 
the mailing list I have mentioned, has 
been a directory of membership in one 
of the largest club organizations in New 
York, made up of young men. I sent a 
letter to several hundred of these names 
in order to convince myself that they 
were fair prospects for insurance before 
turning the list over to my men. 

“Another idea which is being tried in 
this agency at the present time is the 
offering of circularizing help to mem- 
bers of the agency staff who pay for a 
certain minimum of business during the 
current month. To each man who com- 
pletes his quota, (a small one so that 
each may win) the offer is made to circu- 
larize at the agency’s expense 260 names 
of his own providing. To the agent who 
pays for the largest volume of business 
in the current month, 500 names will be 
circularized free. This plan has the ad- 
vantage of forcing the agent who wins 
to provide the leads himself. 

“As I see this entire problem, it is 
not the providing of names to the agents 
but the steady and unremitting effort to 
educate each member of his staff to the 
point where he recognizes a lead when 
he sees one. It may be, as was the case 
not long ago, an envelope dropped on 
the floor by a prosperous looking young 
man in a railroad train, the envelope 
bearing his name and business address; 
it may be the speaking acquaintance with 
an elevator starter who gives an agent 
information of the changes in the build- 
ing from time to time; it may be a casual 
acquaintance across a luncheon table, 
leading to the exchange of cards. 

“Whatever the source, the general 
agent will either dig bait for his fisher- 
men forever, or educate them to use their 
own spading forks unremittingly — and 
intelligently.” 
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ince Company of America 


MILWAUKEE, WIS. 
is one of the largest companies of its kind 
from its beginning ever organized in the 
United States. 





It is operating in the following states: 
Wisconsin, Illinois, Iowa, Michigan, Minne- 
sota, South Dakota, Oregon, Washington, 
California, Texas, Oklahoma, Pennsylvania. 


Drop us a line if unattached 








A REAL OPPORTUNITY 
AT DAYTON, OHIO 


Presents itself for a high grade producer 
and agency builder for the position of Man- 
ager. Write fully, in strictest confidence to 
the Agency Department, The Toledo Trav- 
elers Life Insurance Company, Toledo, Ohio. 


























Life Insurance Field Man for Wis- 
consin territory wanted by aggressive 
life company. Must have experience 
and good references. Good opening 
for right party. Address G-78, care 
The National Underwriter. 











STEPS TO BE TAKEN 
TO CURB “OUTLAWS” 
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practice while the state of residence of 
the insured is powerless in the matter; 

Whereas, The practice of setting 
up an office in one state for the trans- 
action of business with residents in 
other states now renders such agency 
virtually immune from the insurance 
laws of all states; 

Resolved, That the commissioner of 
each state be requested to use his best 
efforts to secure the enactment of the 
following two new sections of the insur- 
ance laws of his state unless such pro- 
visions are already incorporated therein: 


Want Additional Powers 


1. The corporate powers of each com- 
pany incorporated in this state to trans- 
act the business of insurance shall be 
limited to the issuance of policies insur- 
ing persons or property or other haz- 
ards in the state of domicile and in other 
states from which it has received au- 
thority to transact insurance business 
from the insurance department of such 
state. 

2. Any person or persons who main- 
tain or operate in this state an agency 
or organization for the transaction of 
insurance business in another state shall 
be subject to the laws of this state re- 
lating to the licensing of agents or bro- 
kers. A violation of this law shall be a 
misdemeanor (to be modeled after 
Chanter 221, New Jersey Legislature, 
1928). 

Resolved, That the convention hereby 
direct the committee on laws and leg- 
islation to draft and to send to the com- 
missioner of each state before Jan. 1, 
1929, a model form of statute to cover 
these two points with the understanding 
that each commissioner will prepare the 
proposed measure for enactment in the 
law of his state by such modification as 
mav be made under the constitution and 
existing laws of his state. 





HUMAN LIFE IS VALUED 
HIGHLY IN UNITED STATES 





American courts have lately produced 
some interesting material indicative of 
the American idea of the value of human 
lives. A few of them, each involving the 
death of a railroad man, are: 

A jury recently returned a ‘verdict 
against a railroad for $25,000 for the 
death of a switchman, salary $200 per 
month. 

A brakeman, age 28, salary $140 per 
month, was worth $27,500 to his widow. 

A brakeman, age 31, salary $185 per 
month, was considered worth $29,000. 

A locomotive engineer, age 34, salary 
$200 per month, was considered worth 
$32,900. 

A fireman, age 32, earning $70 per 
month, was considered worth $16,000. 





Volume, Case Leaders Announced 


At the educational conferences of the 
Equitable Life of New York, the fol- 
lowing leaders in volume and number 
of cases were announced: 

Eastern district, S. I. Vogelson, Phil- 
adelphia, $1,381,600; J. M. Pfeil, Pitts- 


burgh, $1,267,477; M. J. Donnelly, 
Pittsburgh, 121 cases: F. S. Kailer, 
Pittsburgh, 96 cases; D. A. Freedman, 


$1,038,001; V. H. P. Young, 
New York, $779,000; L. H. Bunting, 
New York, 153 cases; R. Kruh, New 
York, 94 cases: Central district, H. T. 
Wright, Chicago, $1,507,702; J. Mor- 
rell, Chicago, $1,465,503: M. 
Columbus, 171 cases; G. H. Babcock, 
Logansport, 148 cases. Southern dis- 
trict, C. D. Oakley, New Orleans, $863,- 
050; J. E. B. Sweeney, Wheeling, $812,- 
200; J. E. B. Sweeney, Wheeling, 176 
cases; C. D. Oakley, New Orleans, 100 
cases. Pacific district, C. Frankel, Los 
Angeles, $1,164,395; C. M. Goodman, 
San Francisco, $584,200; L. Zent, Ari- 
zona-New Mexico, 113 cases; J. S. 
Bakes, Salt Lake City, 102 cases. 


New York, 








Insurance Stock | 
Quotations 





Charles Sincere & Co., Chicago in- 
vestment house, gives the following 
stock quotations for insurance compa- 
nies: 


Div. per 
Stock Par Bid Asked Share 
Abr. Lincoln L. 20 40 ee 6% 
Aetna Cas..... 100 1160 1180 12 
Aetna Fire.... 100 835 845 24 
Aetna Life.... 100 876 880 12 
Agricult. Fire. 25 130 140 4 
Alliance ...... 10 75 70 2 
Amer. Auto... 10 550 600 2 
Am. Cent. Life 100 ote ine 8.00 
American, N. J. 5 27 28 1.00 
Automobile ... 100 425 435 19 
Camden ...... 5 30 31 .80 
Cent. Life, Ill. 20 45 55 =—-:1.60 
Cent. States L. 5 31 cas -90 
Cen. West Cas. 50 67 73 4° 
Chgo. F. & M. 10 16 i ee: 
Chgo. Nat. Life 10 . 20 ee meee 
Col. Nat. Life. 100 400 - 7 
Commi. Casa..... 86 50 55 2 
Commonwealth 100 700 ome 20 
Conn. Genl. L. 100 1750 1800 12&Ex 
Conserv., Ind.. 5 1 ~<- .thebee 
Cont. Life, Ill.. 10 95 ans 1.60 
Mont. Life, Mo. 10 20 23 ee 
Cmte. Cae. .csec 10 75% 76% 1.60 
Cont. Fire.... 10 81 82 2.00 
Des. Mo. L.&A. 10 9 . .30 
Detroit F.& S. 50 68 73 4 
Detroit Life.. 50 150 175 6 
Detroit Nat. F. 25 19 22 4 
Farmers Nat. L. 5 22 25 20 
Federal Life.. 10 rare oie 10 
Fidel. & Cas... 25 192 198 2&E 
Fidel. & Dep. 50 285 295 T&E 
Fidel. Phenix.. 10 86 87 2 
Fireman's Fd.. 25 115 120 5 
Firemen’s, N.J. 46 48 2.20 
Gt. Am. Indem. 10 77 80 wm 
Gr. Am. Fire... 10 48 49 1.60 
treat Lakes... 10 11 13 . 
Hartford Fire. 100 830 840 20 
Home Fire.... 100 543 550 0 
Homestead F.. 10 443 47% 6% 
Imp. & Export. 25 86 88 { 
Indep. Indem.. 10 26 28 ‘ 
Indep. Fire.... 10 19 23 6° 
Inter-South. L. 1 5.65 5.75 ar 
Kansas City L. 100 1100 1300 16 
Life Co., Va 100 820 850 18 
Linc. F., N. Y¥ 20 90 96 1.50 
Line. Nat. L 10 140 148 ; 
Lloyds Pl. Gl.. 100 265 280 16.2) 
Manhattan L.. 50 180 ~-+ 16.66 
Md. Casualty. 25 160 168 4.50&Ex 
Metropol. Fire. 10 9 16 1 
Mo. State Life 10 103 104% 1.20 
Montana Life.. 10 15 oes 8 
National Cas.. 10 56 58 1.20 
Natl. Fire..... 100 a. 1150 N0& Ex 
Natl. Liberty.. 5 98 100 207 &Ex 
N. World Life. 10 15 17 80 
_ ee Secs 2 100 103 4 
Niagara Fire... 25 135 142 10 
Northern St... 8 12 16 64 
N. Amer. Life. 50 203 215 201 
N. W. Nat. F 25 220 240 5 
Ohio Nat. Life 10 41 45 1.00 
Old Colony L.. 10 2 sue 60 
Old Line Life. 10 38 my 15% 
Pac. Mutual.. 10 90 95 20 
Pan Amer. L.. 106 32 35 1.20 
Peoria Life... 10 5 re 16% 
Phoenix, Conn. 100 815 830 20 
Postal Life... 10 ao — 50 
Preferred Acc. 100 560 580 23 
Presid. F. & M. 25 29 32 . 
Security Life.. 10 12% 15 60 
Shenandoah L. 10 32 36 8A 
st. P. F. & M. 25 205 215 ‘ 
Southern Sur.. 10 37%, 38! 12 
Springfield ... 25 215 230 1 
Stuyvesant ... 100 310 320 6 
Sun Life...... 100 2150 2250 2 
Travelers .... 100 1630 1650 16 
Un. Cent. Life 20 40 ° 1.20 
TS. Bh BahOc cnc 30 25 fence woes 
U.S. FL & G 50 864200460 9&E 
|. ee 20 110 125 1,20 
Wisc. Nat. Life 10 18 sen 8% 
Sherwood S. Smith 
The Berkshire Life announces the 


appointment of Sherwood S. Smith as 
successor to Spencer S. Dodd and Win- 
ters & Smith as general agent of the 
company in Boston. The two offices 
which the company has maintained 
there will be united, with Mr. Smith 
charge. The new general agent 1s 3 
native of Boston and has been in the life 
insurance business eight years, the past 
two years with the Berkshire Life. Mr 
Dodd becomes general agent of the 
Guardian Life. 


Free Study Course Offered 


Announcement has just been made 
that a standard, tested study course has 
been offered the representatives % 
Security Mutual Life of Binghamto®, 
N. Y. A number of the companys 
agents have already subscribed for the 
course, having been sold due to the fact 
that past experience shows that students 
who have completed it are now produc 





ing 40 percent more business. 
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